
I’m on Your Side
Complementary

Professional Home Staging

Home Evaluation

Mortgage Approval

Home Inspection

14 years in the
Real Estate industry
25 years living in Stouffville

647 239 5044
BrandonCrossen.com
Becrossen@gmail.com

6323 Main St. #2, Whitchurch-Stouffville,
Ontario, L4A1G9

Sales Representative

HAPPY LABOUR DAY
WisHing YOU ALL A HAPPY
AnD sAfe LOng WeekenD!

HAPPY LABOUR DA
Dolores Trentadue & Sonya Torres

SaleS RepReSentativeS

Dolor entadue & Sonya T

Your neighbourhood local experts, over 20 Years experience
with innovative marketing and negotiating skills!

don’t underprice Your home, talk to us first!

www.YourStouffvilleRealEstate.com | Office: 905.727.1941

Your #1 real estate team
in stouffville*

*Based on units sold 2016 stats with Remax Hallmark York Group up to June 23/16
According to RE Stats Inc. Jan 1, 2016 to July 15, 2016. Datum Compiled by the Toronto RE Board.

CONSECUTIVE TOP PRODUCERS
WITH RE/MAX ACROSS CANADA!

WE’RE NOT YOUR AVERAGE AGENTS!

6829 main st stouffville
Great potential for multiple family or income

property with Separate entrance!

coming soon to mls

20 cobbler crescent, markham
Totally renovated home in the Heart of Markham with
inground pool and cabana! Featuring 2 kitchens, 4 +

1 bedrooms and many other upgrades!

20 cobbler crescent, markham

coming soon to mls

121 stephensbrook circle, stouffville
Executive home boasting 3500 sq ft 4 bedroom,
4 bath on Corner lot on one of Stouffville's most

prestigious streets.

121 stephensbrook circle, stouffville 

listed at $1,278,880

buYers are looking!

4 bedroom home, 2400-3000 sq ft
in stouffville.

Interested in selling? Call us first!

Giving you the ‘WOW’ factor!
• FREE staging consultation
• FREE market evaluation of
your home

• A team of HIGHLY 
EXPERIENCED 
PROFESSIONALS to make
it all happen

• Your LOCAL TRUSTED 
REALTOR

Sales Representative

vince.bruno@century21.ca
416.727.5328Vince Bruno

Getting it SOLD is what I do Best

4 tips for increasing the value of your home
You know your home is an in-
vestment and with the recent 
rise in property values you may 
be considering selling in the 
foreseeable future. Professional 
stagers are experts at making the 
changes that will appeal to the 
most general home buyer. But 
you don’t need to hire a profes-
sional to achieve this effect in — 
and increase  the value of — your 
own home.

Staging your home doesn’t 
have to be complicated — clean 
up, depersonalize and keep it 
feeling light. Your potential home 
buyer will feel right at home in no 
time with these four project ideas 
that’ll get you the look for less.
1. The power of paint. No other 

home improvement project 
delivers a higher return on 
investment than a fresh coat 
of paint in the perfect colour. 

Clean and brighter colours in-
side will give your home a spa-
cious, airy feel while a neutral 
exterior increases curb appeal. 
Consider Para Paint’s Princess 
Cut PF 57 or Jo Jo Whitewash 
PF 17 for indoors; and Hum-
berstone PF 74 for exteriors, a 
modern option for your trim, 
garage door or front door.

2. Focus on the kitchen. More 
than any other item in your 

kitchen, cabinets take up the 
most real estate as they are 
the largest visual feature. But 
you don’t always need to re-
place them —simply paint or 
re-stain the door and drawer 
fronts. And don’t forget about 
hardware as this simple switch 
can change your look and 
pull together the room’s style. 
Change, add, or update light-
ing, as it will make all the dif-
ference in the overall viewing 
of the space, especially after 
a fresh coat of paint. Buyers 
always favour a clean, fresh 
looking kitchen.

3. Cut the clutter. Your goal 
should be to make your home 
as clean and airy as possible. 
Remove personal elements 
and tidy desks and shelves to 
exude an easy, elegant feel. To 
truly pull in the highest bids 
you’ll want to make visitors 
feel as if they can live there and 
move in right away.

4. Light and bright. Proper light-
ing is key so replace all miss-

ing pot lights and burned out 
light bulbs. Layer lighting so 
that there is no single point 
of light. Before visitors come 
in, open the shades and turn 
on the table lamps and chan-
delier. Mirrors are a great way 
to reflect your multiple light 
sources and make your space 
look larger. After that, keep 
your furniture and accesso-
ries minimal and bright. If you 

have the opportunity to paint 
older wood furniture, white or 
light grey will do the trick.
On the day of your showing 

don’t forget that smell is very 
important, so air out your home, 
light candles or use air fresheners 
scented as baked goods or vanil-
la that are sure to create a homey 
feel and allow buyers to see your 
home in their future.

— www.newscanada.com
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