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CLASSIC GEORGIAN ON FORESTED LOT

wlectly located with quick access 1o HWY 401 al James Snow. Exceptional styling with a distinctive stone 2 sided
ace separating the Iving room and dining room, separate den, elegant eat-in kitchen with oak cabinetry over
ng the family room with fireplace and walk-out, all enhanced by the high ceilings. Stylish curved staircase leads 1o
rooms, the master retreal has an ensuite and a dressing room with balcony access. The lower level offers a
thon room wath reclarmed Drick accent wall and bar, games and hobby room. Call Mike. $989,900

11.’; M L A 1 ._F i

L b L i o Ta e

. - WL B & :
By ~ul b e *r ‘reden] telpa ey |
— . o rad P o

] -
L] e

& i ¥ Ll ' al LN B s =i B

. l"ul'.q.‘l-'l" a 8 -

Dalcony Mt bedoom wilh (N L By gy dwl e e
o g il ‘_.I ) g edoom B L & -"ﬂ';m--r-. it P | W
. ia® Y alh ¢ emet ¢ e "l

) pece M Do g gy P bede? Daeert 3 ' T awd dun
Lbestyie chaies vioor pool v PwE o e e b el ey whiie
B (roayy S . 5p oar ovw T

ot ad scurty Ast eed Call

% V.1 LOCATION, LOCATION!!
Property is predominately

; and value but does have
older brick house. Block
buiding (lenanted) great
ocation at  very busy
downtown comer. Just over
1/2 acre in size. Approx
26759 sq N Property Is
oned CBD-B.  Please
call Lindsay for further
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OFFICE SPACE

Greal location close 1o

Hwy 401 & James Snow
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ulithes & taxes, parking for
4 cars. Call Lindsay today
for more information.
$1,350.00/ Month
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to suit prestigious Lifestyle Living.
ONLY A FEW LOTS LEFT!

Please call Lindsay McLaren, the exclusive agent
for more information. www_bridiewood-estates ca

When selling their homes, homeowners can
employ several strategies in an effort to drum
up interest among potential buyers. One such
strategy is to host an open house, which in-
vites prospective buyers to tour the property.

Realtors have long used open houses to in-
troduce properties to the market, and a well-
planned open house can help sellers gener-
ate numerous offers in a single day. Whether
working with a realtor or listing homes on their
own, homeowners can follow a few simple tips
to ensure their open house is a success.

+ Generate publicity online. Nowadays
many prospective home buyers do the bulk of
their research via their computers and devices.

TOP 1
IN CANADA!
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We currently have qualified buyers searching for.....

* Village Towns Homes All Areas Of Milton $400,000 to $470,000
e 2 Storey Towns In Beaty Or Coates $520,000 to $600,000
* Single Car Detached Up To $700,000
* Two Car Detached $850,000 to $950,000

e

$419,900
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$1525/Month * For Lease

Great Opportunity To Lease This Stunning
Z Bedroom Mattamy Home In Sought After

Hawthome Vilage At The Escarpment

Steps To Shopping, Minutes To Go Transit
& Fully Accessible To Miton Transit
Fridge, Stove. Dishwasher,

INC i,
Washer, Dryer. Avallable July 15

047-402-3066 X

Host a successful open house

By advertising their open houses online, sellers
have the potential to reach a wide array of buy
ers. Many real estate agents employ sites such
as Zillow.com and Trulia.com to promote open
houses and showcase properties, so sellers can
make sure their agents are taking advantage
of these wildly popular sites. Some even allow
sellers to list their homes on apps that buyers
can peruse on their smartphones.

- Generate publicity in traditional ways as
well. Traditional publicity should not be over-
looked when promoting an open house. A $5
“Open House” lawn sign is an effective and in-
expensive way to attract buyers who are driv-
ing through desirable neighborhoods looking

for their next homes. While
the Internet is a valuable re-
source to promote your open
house, the sheer volume of
online listings can make it
hard to reach potential buyers.
A traditional lawn sign and a
listing in your local newspaper
are budget-friendly promo-
tional opportunities that can
generate interest in your open
house.

* Invite your neighbors.
Neighbors can be great sales-
men for your home and the
community where you live. In-
vite friendly neighbors to your
open house and encourage
them to chat with prospective
buyers. Buyers will appreciate
neighbors’ firsthand knowi-
edge about the community,
and their friendliness can help
to create a strong first impres-
sion that increases buyer in-
terest in your home.

» Consider some changes
to your home decor. When
hosting an open house, you
might not need to go so far
as to stage your home, but
you may want to make some
changes to the decor to make
your home more neutral and
appealing to buyers from all
walks of life. Remove any po-
tentially controversial artwork
or decorative items, replacing
them with more neutral items
that won't offend or distract
any potential buyers.

selling the home on your
own, resist the temptation to
attend your open house. Let
your reaitor do the work. Your
absence can make it easier for
potential buyers to see them-
selves in your home, while
your presence may make
them uncomfortable or hesi-

tant to explore the property
and ask any questions.

www.metrocreative.com



