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Problems found with the equipment witness testifies

Continued from page Al

pany along with four other associated vend-
ing machine businesses later declared bank-
ruptey).

Mr. Prokki said there were problems with
the ovens as well as with the locations, but
said he failed to get through to Mr. Nadalin,
despite repeated phone calls.

An experienced en in the food
industry, Mr. Prokki said he purchased the
two “master’’ distributorships because he
wanted to have exclusive dlstnbutmn in the
Edmonton area.

Mr. Prokki who is involved in the sale of
oil tankers, ocean liners and other large
water vessels, has launched a suit against
Mr. Nadalin and Mr. Alty.

According to Mr. Prokki, he lost his in-
vestment of $100,000 plus interest in the piz-

za venture.
Threats of a lawsuit, non-existent loca-

tions and excessive problems with so-called
new vending machines which turned out to
be used machines, were included in the
evidence of a Kitchener man who lost ap-
proximately $10,000 after investing with
Direct Beverages Ltd.

Peter Collins testified that he visited 3153
Steeles Ave. prior to purchasing three pop
machines and two ice machines and ques-
tioned Bevan Stewart, a senior salesman,
about the various companies at that loca-
tion.

‘I asked him what I was getting involved
in and he told me that they were all part of

one and the same.”’
He said he asked for some references and

received the name of Lou Nadalin, adding
that Mr. Stewart gave him the impression
that Mr. Nadalin was the owner of the
various businesses.

He said he eventually signed a contract
with John Dier to purchase two ice
machines and three pop machines for
$22 000. That agreement included a clause
that stipulated Direct Beverages would ser-
vice the machines, but according to Mr. Col-
lins the problem of getting the machines ser-
viced was secondary to the difficulties ex-
perienced in getting through to the
company.

He testified that on one occasion he called
Mr. Nadalin ‘“‘out of desperation when he
was unable to reach anyone else.

On that occasion Mr. Nadalin exchanged
the machine, but according to Mr. Collins,
the frequency of breakdowns with the
machines, particularly the ice making
models, eventually lead him to sell them
“for a song’ ' to a hotel owner.

Mr. Collins said he first experienced diffi-
culties when he discovered that assigned
locations did not exist.

He said the location owners had not
agreed to taking the machines and he was
forced to settle for secondary, garage
locations.

He said he went out to get his own loca-
tions when the designated spots turned out
to be less than profitable and the company
failed to do anything for him.

Numerous telephone calls to various sales
people including Mr. Alty were never
returned and one day he called Mr. Nadalin
on a particular machine.

He said he began investigating the
machines which he had purchased and dis-
covered that the two ice machines which
were sold as new models, were in fact used.

At this point, he said he went to the police
because he felt he had a case against Direct
Beverages.

Mr. Collins testified he spoke to Staff
Sergeant Ron Soutgate of
Regional Police department who agreed to
speak to Mr. Nadalin.

Mr. Collins said he had a later conversa-
tion with Mr. Nadalin who became ex-

to take a big

tremely angry that Mr. Collins had gone to
the police.

He told the court that Mr. Nadalin inform-
ed him that he was not connected with vend-
ing machines.

According to Mr. Collins, Mr. Nadalin
maintained that Direct Beverages was own-
ed by a John Malcolm and Roland
Generoux and that Terry Alty worked.for
Direct Beverages under a manag t
contract.

He added that Mr. Nadalin indicated that
Direct Beverages had pulled out of their of-
fice space and had not paid their $1,200 rent

and that Mr. Nada]inhadseuadtheirflmﬁ
ture.

Mr. Collins said that Mr. Nadalin also
threatened him with a slander suit.

Harry Pohl of Winnipeg testified that he
asked to see a pizza oven in when
he decided to invest $24,000 in Ideal Pizza
Co. Ltd., but that he never did see one in
uperatlon

Mr. Pohl who purchased ovens for 20 dif-
ferent locations, said he was taken to ‘‘Lou’s
Place’ on Steeles Ave. to see one at work,
but the oven was apparently not in use on

that day.

He testified that,he met with a salesman
in January of 1981 at Nadalin Electric

located at 3153 Steeles Ave. and paid a
deposit of $5,000.

According to Mr. Pohl, he was told by
Jack Bowie (salesman) that his minimum
return in the first year would be the full
amount he put in ($24,000) and that exten-
sive market research had been conducted
and that all locations were ‘‘proven, resear-

ched and excellent’’.

Mr. Pohl said the locations turned out to
be ‘“‘deplorable’’ and that he had to show the

I e
» .

lo??tor around the city of Winnipeg him-
se

He said the locator insisted on going into
every storefront location and that he later
ended up going through ‘‘dozens’’ of loca-
tions for his 20 pizza ovens.

He testified that when he called the cam-
pany to speak with Mr. Bowie after ex-

periencing problems he was told Mr. Bowie
no longer worked for Ideal Pizza.

‘‘People were always being replaced a.ad |
always lost contact with the person,” he
said in court. 5
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THESE KIRSCH PRODUCTS
until March 31st, 1984
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Located

MILTON MALL

878-2513

chance,

If you're prepared
try putting a price

on your own

home.
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Natural looking, spiced
withsilsSportcoais
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e Milton Mall, Milton

e Burlington Mall, Burlington

ortcoats

Reg 135

The patterns have been selected and
tallored exclusively for us. In assorted
fabncattmns of wool, polyester. silk and |
wSCDSE The styling I1s classic with an
“emphasis on comfort. There's a limited

‘ selection of double breasted models
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¢ also available Appearance i1s excellent
& with the quality and attention a good
'Sportc'::nai deserves. In hght natural
i shades. Sized 36 10 46

% For 10 days only at $99'

-? 5/45 Polyester Wool

" ss Pants
88

Reg 39.95

One of our favourite fabrics 1s this sum-
mer weight hopsack weave cloth |t
holds its crease well and colours beaus-
titully, our nine colour selection makes
the point' Canadian-made in a deluxe
trm. they re sized 30 to 44

RASER

Visa, MasterCard |

@ Hopedale Mall, Oakuville
e Oakville Place, Oakville
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You can trust our recommendations. Because we rely on yours. [Ri T T TN Piss Aty

Evaluatjng your own home isnt as simple as it
seems. You have to know exactly what

youre doing. If you don't, you could be setting a
price that's too high, or too low. If it's high, it

will take longer for your house to sell. If it's low,

you'll be underselling yourself

It youre not sure of the best way to sell
your home and you want to get the best price,
call AE LePage

At AE LePage, real estate is our only busi-
ness. And we have gver seventy years of
experience to help you make the right decision.

Were aware of current market trends.
The prices of similar homes that have sold in
your neighbourhood. And what buyers are
expecting to pay for a house. When we make
our evaluation, we'll take everything into
consideration. Then we'll give you a profes-
sional recommendation,

And you can be sure we'll do what's right
for you. Because we rely on your recom-
mendations. Theyre the reason A E. LePage is
Canada’s leading realtor.

A.E.LEPAGE
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AL Lebage Real bstate Senices L1d

MILTON: Call the A.E. LePage office at 389 Main Street. Tei. 878-8101.




