"4 ;

RE.—TMC&dlmChuwion* February 16, 1997 -

How to objectively review an offer to purchase

impacton the offer. For example, if you have to  bigger down payment.

If you'sse ever sold a home before, you know also find yourself somewhat restricted if the
dm‘hargu t:lhting debts and morigages againsl Conditions - When it comes 1o conditions,

Ihcrc'-.jﬁm: to an offer to puruh.l_w than mcn_-|)- offer L‘n'nla'ms an extensive list of L‘Uﬂdllw.‘u.

the pncé™ buyer 1s willing to pay. Obviously,
price will play an important part in your deci-
son 10 accept an offer — but there are several
other factors that must be weighted very care-
tully in your decision-making process

These include a suitable closing date, financ
ing, conditions, and items which are to be
in¢luded in the sale. For example, someone
“might offer you the price you asked, but may
want an unusually long closing date — which
may leave you in a bind if the home you're
trading to has a shorter closing date. You could

OPEN HOUSE

sunday Z-4 p.m.

250 SATOK #12

$129,900, Why Rent Now? :
Super condo townhome, 3 bedrooms, 1.5
haths, open concept, upgraded kitchen and

baths, walkout to greenspace.
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Countrywide.
Yown Centre “- Realty Inc

(905) 338-6550

S0 if you're thinking of joining the leagues of

homeowners who are in the process of trading
up, there are many things to keepdn mind
Closing Date - As mentioned earlier, one of
the most important things to consider is the
closing date. Is it going to involveextra cost to
you 1o have to move on thag particular date? Are
you going to have tosstorg your furniture
becAuse of short closing — or face the prospect
of carrying two propertses for a couple of éxtra
months because of an unusually logg*closing?
Financing ~Financing also has a greal
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the property, be sure to verify Whether you'll  you'll have 1o weigh them carefully against the
have (0 pay carly discharge fees. If so, this will pnce that is begin offered. You may not want to
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undoubtedly have an impact on your decision

In the offer, the buyer may also request that
you take back a mortgage — and your decision
will largely dep&nd on your lifestyle, For
instance, if you retiree and you're trading down
to semething smaller, you may wanfo take
back a mortgage and have income coming in
On-the other hand, if you're trading up, you
may not be inperested in taking this route
because j.lm'll"pruhuhl}f need the funds for a
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Property to be SOLD AS IS. 2.88 acres
Vendor looking for offers. Phone direct: 878-1524

BROKER-OWNER

878-1526

lic yoursell to an offer that's conditonal on a
purchaser selling his/her property —because
meantime, you could have two Oor three more -
offers without any conditions

Conditions on financing are generally quite
short and, as a vendor you will want to know if
the buyers will be able to get the ne essary
financing before you accept an offer Tr:?m them
You may be better off with an offer that's
shightly less in pnice, but has less restrictive cap-
ditions "

OPEN HOUSE

SUN. FEB. 16
SAT. FEB. 22

7174 McNiven Rd.,
; Kilbride

Oufsrﬂndlﬂg > bedrr..’,::{'..lfﬂ home with
approx. 4,000 sq.#. of living space
3 baths & torced air natural gas
Situated on approx. |1 acre of scenic
land. Only $279,500. Please join
your host Jack Wright (Sales Rep.) or
call (905) 388-5133 lar your

| personal viewing

KEN GIES REAL ESTATE LTD.
661 Upper James St., Hamilton *




