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A Power of Sale occurs when an owner of a property Is unable to make J“ ' _ AT p "'\ & '
their mortgage payments. The mortgage lender then steps in and offers . ol e N [ 1 '
the property for sale to the public under their rights contained in the
mortgage loan agreement.
On the surface. Power of Sale properties may appear (o be excellent
buys for some people. Generally, the price should be attractive and the
mortgage company is anxious to sell.
However. there are three areas that should concern any potential buyer.

First, even if the buyer makes an offer that is accepted, there is no guar-
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options, could accept another offer besides the one presented (0 the mon- ,
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in on the closing date. Make plans to move in after the date. Sales 1 L - | UL 4 LUK, ﬁ "
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If you ¢an hive wnh these three areas of concemn thcn buying a Power 825-4485 :15 ‘ . :ﬁ“*;;"n‘;ﬁ 8 "10" Moty Ineacapes - 51 09 000
of Sale property is an avenue to explore further. ' |
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When buying a home, you need 10 be practi- AUDREY Af Y | ' 4 |
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ment of owning your own home. A real estate Ext, 222 : _ .

professional can help you find the home ol u . ' __ I NG~ '

youl dreams; a realtor can also assist you in L. . I, 3, e N :‘ I .' &}ﬂ : Nﬂﬂﬂﬂjf HHUWS
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financing at the most attractive prevailing rate. q
In the meantime, here are some ways to deter- @
mine your “affordability quotient.” |

Setting a maximum price range 1s more
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Your dream home becomes a mghtmare
when you end up "house poor” with most ol
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cash you can afford to put towards the purchase
(the down payment) and_the maximém amount

of loan (mortgage) you ¢#h comfortably carry.

A mortgage covers the difference between DIANE CARVA SAM NADALIN central air, Mﬂ Mnrch April, May at
But B romyre hssotieie Broke : $795 Canadian or buy at $6,400 Canadian

the purchase price and your down payment. h*r 250 Ex1. 290
The larger the down payment, the less you have

1o borrow, the smaller your monthly mortgage . .
payment and'the lower your cost of interest A B FOR LEASE
over the term of the mortgage. So it probably _ * J - i
makes sense to put down as much of your own | o | " INDUSTRIAL SPACE
money as possible. k7 | G
You should keep a cash reserve for unexpect- * [EESR—-—" RON TW/ISS
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expenses as land transfer tax, legal fees, mort- L R . i oy
gage arrangements, moving expenses, new fur-
nishings and apphances.
The first step towards establishing a maxi-
mum mortgage limit is to calculate a monthly ’
payment you can afford. Financial institutions ‘
do this by calculating your debt-service ratio. ,
To calculate your debt-service ratio, list all tf' 3 1. 28 -'- FJ
your loans (car, personal loans, monthly credi | s 2l <

card balances). The sum of these ioan payments & -r_’_‘HOBBY FARM

and your mortgage payment (including prnci-
al, interest and taxes) should not exceed ‘
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approximately 40 per cent of your gross
income. The mortgage payment and taxes
should not exceed approximately 30 per cent of
your gross income.

The size of the mortgage you can arrange,
based on payments you can afford, depends. on
interest rates, The lower the rates, the larger the
possible mortgage and the more affordable the
housing Is.

But there are other mortgage terms to gonsid-
er as well. How open is the mortgage?” Would
prepayment be allowed? Is the mortgage
affordable”? Discuss your mortgage options
with a realtor, your banker or a financial advi-
sor, Establish a limit and stick to it.

The usual source of mortgage funds is a lend-
ing institution that determines the maximum
loan allowed. But there are other sources of
funding, too and a realtor can help you.

Call Doug Butson, ext. 986




