Many, advantages to llstmg with a q

It you're thinking of putting.your home on

the market this fall, you may be tempted to try |

and sell 1t yourself. You probably thihk youl
save yourself some money because you won't
have 10 pay commission to a real estate profes-
stonal.

But when you factor in the amount of time
you'll spend marketing your home, along with
the costs of advertising and other incidentals,
you may be surprised to disco%er ghat you areni's
hkely to save much at all.

In fact, there’s a good chance it will take you

J
{

much longegto sell your home privately than it
would if yoy had used a real estate professional
and you may not get as much for it

I you're §till not convinced that it’s better to
work with a realtor, you should consider all the
documemation, negotiation and legalities
involved in conducting your own sale.

After all, when you consider that a home is
the single, largest purchase most people make
dunng their hfétimes, you want to ensure that
nothing goes wrong and there are no last-
minute surpnses

Renovating is one way to
gain additional living space

Until a decade or two ago, homeowners who
desired more spagious or luxurious surround
ings tended 1o séek out new housing to-accom
modate their changing needs. Today, however,
Most homeowners are choosing the '‘renova,
tion route  to increase and improve their hving
space and boost the value of their homes at the
Sdime time .

It you're one ot the scoreés of homeowners
choosing this path. vou'll likely need the ser-
vices ol a contractor: A good contractor will
make sure the job is Carnedeout by top-notch
tradespeople and that it gets done ofl time and
within budget

Even it you're expenienced in home repair or
mimnor renovation work, you may not be qual-
tied or willing 4o tackle” a major job yourself,
and you should be aware that you must absde
by the building code in any renovations yo
undertake. You'll also-have tp take out appro-
priate permits and have the work inspected
once it's complete e

A quahhed contractor will be able 1o handle
all the techmcal intncacies of your project, say
Ing you a great deal of ume and frustration

[t's important to take your time when choos.
ing a conractor — and 1t's absolutely essenual to
have a clear understanding of the segvices a
contrdctor provides

But betore you even begin looking for a con-
tractor, make sure you know exactly what you
want done and what your budget restrictions
are. After all, you ¢an’t possibly give adequaie
Instruction to a contractor 1f you'r¢ not entirely
sure of what vou want

It's a good idea to get a tew quotes
three = for the job you have in nund
looking tor a contractor, consult fnends,

at least
When
tamily
and neighbors to see 1f they can recommend
someone. These types of first-hand reterences
arc often vour best be

But even with glowing references in hand,
1S stll not a bad dea to contact vour local
Better Business, Bureau 1o see what type of
anding these contractors have within the busis
ness community and whether any complagls
have ever been lodged against them

Be very specihic when nul'luunp the terms ol
the contract to potential contractors. Obviously.
they canct provide you with accurate quotes
without knowing the specitics ot the job 1o be
done

Also be leery of bids tHR are unusually lower
than others. These may be misleading and could
end up costing you a lot more in the long run,
because the contractor could be tryimng o undcr
cut other quotes. It a quote seems to be ndicu-
lously low, question the contractor about the
tid; he may have misundersto@d the require-
ments

[he contractor you choose should be some-
One. Yol feel n*.nuruhly comfortable with and
(You don’t have to hait it oft like old
just estabhish a good working

[Tusl
swhool chums,
relatonship. )
When signing a contract, read it over carelul
Iy first and dop’t be atrad to suggest changes or
deletions for anvthing you think is appropnate
or appropriate. The majonty ol contracts are
tarrly simple and strarghttorward. It you have

concerns, discuss them before signing anything

and make sure you clanfy everything

The contract should owthine the stant and fin
ish dates for the project and should include a
hne Clearly stating that all work will conform to

Adocal codest A payment schedule should also be

Clearly outhned. along with the quoted cost of
the project '
SOME CONRCIONS may require payment as a
project goes along. others may demand a ynall
deposit up trgnt. Take care when dgrecing (o
these terms and make sure they are spelled out
clearly in your contract. Keep in mind that
under the Construction Lien Act, you myst
withhold 10 per cent O the gontract price Inrq’*
days tollowing substidntial completion of work

L]

Also consider how much your Ium 1s really
worth and whether you're prepared to sacnfice
much of it to show your ﬁlﬂ‘lt‘ (O prospective
buyers.

Keep in mind you lack the skills a trained real
estate professional has and that you won't nec
essanly be able to distinguish the senous buyers
from the *‘browsefs. "’ .

As a result, you could end up wasting a great
deal of.your ime ' o

Objectivity

. ]
For most people, selling a home is an emo-

tional experience and you won't necessanly be
am objective as a realtor would be about the
value of your home when negotiating a deal
Becaust of this, you may not get the best POSSI
ble price for your home h

In addition. you probably don't have the
Knowledge of market conditions that a reahor
has. For example, you may think you can gel
the same price tor your home as one of your
ncighbours - even though the homes aren't
really compar; able. Realtors are highly tramned
individuals who will use their special skills to
¢valuate your home, EIVIAE vou peace l'vl mind
and reahistic expectations

MLS

[ you decide to go it alone, remember that

you'll have 1o spend a considerable amount of

money advertising and marketing your home
and you won’t have access to the same
resources a real estate Pri vessional CNJOYS hke
the Multiple Listing Service (MLS)
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ualified realtor

MLS 1s a collection of informatiod about
avatlable properties in a given area, submitted
by histing realtors

This special services gives homes maximum
exposure on the market becaase the listings are
made available 1o all real estate professionals
who belong to a real estate board. That mcans
hundreds or thousands of realtors are marketing
your home - not just one

Other Advantages

I'here are many other advantages to werking
with a realtor. A realtor will make appointments
o show your home to prospective buyers and
act as a mediator to head off potential confhicts
between you and the buyer. He/she will also
draw up a legally binding contract to assist you
with all the details required to n.nirl;\h'lf (e
ransaction succe urullu
tation ot offers _

As well, real estate protessionals bunld up Jd

including the presen

valuable contacts over time. in
wareas such as hinancing, bulldigg. and so on. and
this s an addiionadl; valuable: resource. A real”
Many
of whom™#ee vendors of homes the realtor has
histed

SO 1t you're thinking ot selling your home on
vour own, think- agam and carctully consider
the numerous advantages ot working with a real

estate protessional

« This article 1s proyided by o m’ Caltors
and the Ontario Real Esthre hw: tation
(OOREA ,fur the benefit of consumers in the real
estate markel

large number of
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