Millcreek Adult Community
Allordable Living in a Modular |lome Park
One Bedroom Home as low as $59,900
Two Bedroom, Two Hathroom
MODEL ON DISPLAY
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Nastled on a mcoly one acre sits
this well designed 4+3 room ranch.

Complete with inground pool, fishing pond,
unique construction & escarpment ViBw" Lots

ol room for sts. Entertainment at its
BEST REDUCED $284900. Call Joe lor

your personal viewing

CHRISTIE & WOODS
REAL ESTATE LTD.

189 Main Street, Milton

BEAUTIFULLY DECORATED TOWNHOUSE
Why payygent? Move in condition! |
3 bedr , inished recreaton room
Asking $121,500. Call Yvonne

PP

HANDYMAN SPECIAL

J bedroom bu , Iiving room with hireplace,
situated 5 miles s. of Milton on,over 1/2 acre.
Asking $129,000. Call Yypnne 878-2095

23 beautiful wooded acres, trails, Milton. Tennis
crt., guest cabin, 4 bed contemporary home, eat-
in kitchen, dining & living with fp., hb., off., atnum,
indoor pool Chnslae & woods E Lid

4 bed brick, with 2 car garage,
with fireplace, master bedroom

Nestied on 1 acre with
wmrusmmm NOOK. HMHOOGE
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50 beautiful wooded acres with ponds
Good building sites. Call Yvonne.

Yvonne Christie - Broker/Owner
905-878-2095
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Free real estate book covers all
the details of selling your home

H you've ever had tp go through the process
of selling your home, you're probably well

aware of the never-ending stream of details (o
attend to and options to cofSider. For most, the

whole procedure can be a bit overwhglmning.

Don’t you ever wish there was an casier way
to ndvigate the pitfalls and to orgamize the
whole affair? Well, help has
absolutely free!

The Ontano Real Estate Association 1()Rl’ A)
has published a book that covers all the angles
of selling your home, from A to Z to the unfore-
seen. It's catled, not coincidentally, How To
Sell Your Home

The book is a chapter to chapter guide of Tit-

~erally every aspect involved in the most smpor-

tant financial and personal decision you'll
make. It contains oveg 100 pages of indispens-
able information to he llers make the nght
choices and gei-the best possible price for their
properties. "‘"

Among others, it describes how to take
advantage of your Realtor's experience and
knowledge to find the nght buyer, how best to
market your home, and the all-important 1ssue
of closing the sale.

There's even a handy glossary that helps you
wade through real estate terminology.

The booklet starts by asking the simple ques-
tion, “Why do you want to sell your hame”"
The answer you give will directly impact a host
of other decisions.

For example if you'ge selling to move to a
bigger home, you'll have to decide how quickly
you need 1o sell and I[.y{m're prepared to buy
another house before you actually close a deal

“* on the current one.

amved, and 1t s,

Your reasons for selling will also affect your
ability to react to cycles and seasonal changes
in the real estate market.

How To Sell Your Home then moves 1o the
benefits and advantages of using a Realtor -

covering issues such as pre-screening suitable

buyers, negotiating the b& price, legal require-
ments from the seller’s perspective and much
more.

Perhaps the one aspect many first-time sellers
underestimate is the enormous amount of time
and energy that goes into selling a property
Realtors are professionals whose job and duty 1t
15 to put forth whatever effort 1s necessary.
Those who might be tempted to “go it alone
may discover that their attention is diverted
from the main task at hand - to get the best price
possible. Realtors, on the other hand, never lose
sight of pnonues.

Once you've decided to use a Realtor, you'll
need to fill out a histing agreement. This docu-
ment is a legal itemization of all the particulars
¢elated to your home, your preferences as to
price, minimum deposit and closing date, and
the contractual relationship between you and
your Realor. The book describes this in detail.

You can also decide to either list your proper-
ty exclusively with a real estate brokerage or
use of MLS (Multiple Listing Service) to broad-
en the pool of potential buyers. v

When you determine your"home's aﬂkmg
price, you'll need to be able to access 1t's
expected ‘market value’. This is the highest
price your property will bring in a fair, competi-
tive and open housing market. Hgre again,
you're Realtor's assistance is invaluable as only
he or she has the intimate and current knowl-
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edge of the factors that will influence your abili-
ty to sell at a given pnce. -

How To Sell Your Home also provides a

nifty section on the in's and out’s of preparing
yotr home forssale, walking you through the
steps you can take to make sure buyers See the
best your home has to offer

Cleaning inside and out is recommended, as

is yndertaking any repairs you may have been
putting off. Handy hints such as 'depersonaliz-

ing’ your home (so that buyers will better visu-

alize the property with their own-tastes and
preferences) and weighing the costs of major
improvements are offered. A itemized checkhist

1s included tohelp you in every detail of mar-
keting your home properly.
Fingy, all the complex imaqual and legal

issues of closing are explained in language that

1s easy to understand. Tax concerns, morigage

consideranons and the actual sale agreement are
all laid out. You'll find out about offers and
counter-offers, thg common points of negotia-
tion and haw to deal with conditional offers.

For a free copy of How To Sell Yowr Home,
all you have to do is call OREA at 1-800-563-
HOME (1-800-563-4663).

3 This article is provided by local Realtor}

and the Ontario Real Estate Association

(( )RE,) for the benefit of consumers in the real

estate market.

Getting your

home ready t0 sell

It's almost time for the For Sale sign 10 go
up, and time to make sure your house will be
looking its best when the first prospective pur-
chasers walk shrough the door.

A clean, unclutiered house looks bjgger and
more inviting, so begin by packing awa¥y bulky
or unused furniture and making the best use of
your space. Be ruthless when you go through
closets, spare rbomssand ¢upboards, ., N

If you haven't used that‘bread-making
machine for a while, and if you're not likely to!
need that extra set of china or cutlery in the
next few weeks, pack it away. Those knick-
knack¥ on the mantlepiece may have sentimen-
tal valug to you, but they'll just look like knick-
knacks to anyone who comeS through your
home. Move them out of sight.

You can make a head start on packing h)
cleaning off bookshelves, clearing clothes,
shoes, extra towels and bedding out of closets,
and boxing the kids’ toys, out-of-season sports
equipment and garden tools.

Take a tour of your house.and make a note ol
al| those easy-to-miss spots that need a good

* see AMAJOR on page 5

SALES REPRESENTATIVE

849 3356 mu/mru
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too! 3 BRS, eatn kitchen, and wak-out 1o prvate
patio. New windows. garage door & fence. Quick
closing possibie!

O /1111101l 251 NORTH SEHmCE RD.
ROYAL LEPAGE
- 338-3737




