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If you've ever bought or sold a home, you're of your home or hide some of it;Fs.l assets.
probably familiar with open houses and the role  Repair anty unsightly cracks ¥r holes in your
they can play in the sale or purchase of a home. walkway or steps that could prove to be a safety
. Open houses are a marketing tool which can- hazard. And don't leave tools and loys strewn
help give a home exposure, allowing*several around the front or backyards. These detract
potential purchasers to view properties over the from your home, making 1t look like an obstacle
course of a day or two — usually on a weekend. course. They could also prove to be hazardous

In addition to holding open houses for the if someone tripped over them.
public, real estate practitioners also conduct  If your trim or siding looks dirty, Wwash it
S open houses for other reg] estate professionals. using an appropniate cleaning solution. (Your
This gives them a chance to.promote their list- hardware store can probably give you tips on
ings with other practitibners who may have suit-  what's best to use.) And if your paintwork is
able buyers who would be interested in these peeling or blistering. it’s time for some cosmet-
particular properties. ic surgery. A little paint can go a long way to

i enhance the marketability and curb appeal of
rilnts for Vendo;s : ypur home, If you're unable to tadkle the job

If you're a vendor. your real estate profes- #ourself, hire a professional for best results.
sional will provide you with Some helpful hintg Indoogs

on how to make your property more mar-

ketable. Indoors, open up curtains and blinds to let in
Jarst ok all, your property should be in top- as much natural light as possible.<This helps
notch condition to create a favorable and lasting ! show your home to its best advantage. And be
first impression with potential buyers. Keep sure to move any cldtter out of sight and
your lawn trimmed and tidy. Also make sure reargange furniture that m ght impede traffic
that all trees, hedges and shrubs look neat — flow. ;

not unruly. Tim branedes that block the-view  Rooms should also be thoroughly aired and as

fresh as possible — particularly if you have pets
JUST LISTED!
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or someone in your family is a smoker.
Vacate the Premises for the Day

Your realtor will recommend that you leave

March is
Red Cross Month
_ |

$229,900-

Main floor family rogm with a cathedral
ceiling and two skylights. Renovated
"Barzotti” kitchen, Walk-out lower level.
Cable T.V., town water & school bus to
front door. Country ambiance with town
convenience. Huge 26' x 50' garage/work-
shop with a 16’ clear height.

Call Richard Lambert 5t (416) 234-2424

The Canadian Red Cross Society
A United Way Age

CHRISTIE & WOODS
REAL ESTATE LTD.

189 Main Str_get. M %on
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SPECTACULAR

~escarpmiond, with view oy Toronto fo St
bed contemporary home s eal-in kilchen,
/indoor sall waler pool, 7 bath-

.

98 ACRE FARM
60 AC workable, balance very scenic roling land with forest,
steam & springs. Stone home (circa 1840) features 4 bed, sep-
arale dining & living room, updaled windows, kitchen & bath-
room; ong, bank bam with 0 horse stalls, finished workshop.
Call Yvonne al 8782005 ]

| Located on Commercial Street, this lovely 4 bedroom
home overiooks 16 Mile Creek. Features built-in elec-
Inc air cleanér, air conditioning, bath w/whid pool.

U

Such as windows, roof
shingles, and new carpet
Fridge and slove
included. Extra large | .
overlooking floral an o
evergreen trees Master ¢ m AIQ m -
bedroom with 2 pce. 4 unique design, Mot tub for winler
ensuite & much more. | enjoyment, inground Pool for summer fun, separale in-law suite
Call Joyce for detas - makes this home affordable. Call Yvonne at 878-2005

Yvonne Christie - Broker/Owner
876-20985 'Sales Hey
Cameron G i’ 876-4532 Allan Christie® B78.21
Don Pelz® 878-102¢

, make sure ev

the premises during. the n house to help
make prospective buyers féel as comfortable
and relaxed as possible. If you're in the house.
pulkhasers are likely to be more intimidated and
reluctant to give your homie the thorough view-
Ing itdeserves.

You, want people to fully appreciate all the

" attributes your<home 'has to offer — and they

may not feel like opefiing closets and cupboards
or talking about decorating possibilities if
you're in the house. Make arrangements for
you, your children nnd.;its to have a day-long
outing during the open house, (After all, you
don’t want Fido jumping on or barkipg at
prospective buyers — and you eertainly don't
want purchasers to mistakenly let fluffy, your
indoor cat, out the back door.) "

Secure Valuables

Before you leave, put all personal property
like jewelry, medications and fragile items well
out of harm's way, in a safe, secure storage
place. Don’t leaye any money lying around. To
Ing is secure and-ready to
receive visitors, QUCkly inspect your home with
your realtor just you leave.

Realtors kngw that it’s important to control
traffic in and out of open houses and to have'a
register for all visitors to sign.

If you have any particular concems about the

opendiQuseedon’t be afraid to talk to your real-
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Open houses provide valiable role in home buszing

-
tor to see wihiat suggestions he or she might

have. R |
' * " Tips for Buyers

On the flip side of the coin, if you're a buyer
attending open houses, keep in mind that view-
Ing an Open house is a privilege.

Also keep in mind that the realtor on duty is
acting as host of the vendor's behalf. The sales-
pérson should be treated with the same respect
you would give the vendor.

When asked to identify yourself at an open
house, you should sign the guest register. The /
vendor has the rightto request that you sign the
register, providing your name, addtess and tele-
phone number. * ;

Is also important to refrain from wandering

gltlmmgh the house withoat the salesperson pre-

sent. If the realtor is busy, wait until he or she is
able to show you around. After all, the real
estate professional/will be able o point out the
features of the and answer any questions

. You, may have. .

When attending open house. it’s also impor-
tant to clanfy up front who you're working with
~ particularly if you've been viewing hothes
with another real estate professional. Keep'in
mind that the realtor you're working with has
gone to a lot of effort on your behalf and won't
get paid a commission if you switch to another
realtor.
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338 Main St. E.

878-810

Royal LeP@ige Real Estate Services Ltd.

$189,900

The incq (@m the one bedroom
in-law suile in this home will help you
with your mortgage payments.
Please hurray! This gem wormt last
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BARBARA °
CROWE wva--

Associate Broker
Market Value Appraiser “

87

Set"d new standard of living in this
spacious custom-buiit bungalow.
Sunken L.R. with a dble sided marbie
F.P. opening to the D.R., Master B.R.
has large ensuite with Jacuzzi tub.
Call listing agent for further details.

Located on an extra
large lot within walking
ance 1o the "*GO*
station.
include 4 bedroom,
spacious family room,
rec. room & a swim-
minﬂ Pool separately
fenced. Don't miss
out,. call our number
878-8101.
Barbara Crowe**

DECEIVINGLY SPACIOUS
BUNGALOW

This modern well decorat-
‘ed home features a cozy
sunken living room with a
F.P. separate D.R., holly-
wood style kit.,and a rec
rm. which just needs }
brdim. Priced at a fnodest
$164,900.

Features

Sales
Representative * Eaet ¢
878-8101.

e

Burnhamthorpe Rd. at P
Tremaine. Main fi. bdm., 2 looking.M
car garage, separate warkshop, Toronlo
woods & pond.

fiton - charm & character abound.
Recently reshingled & redecorated. Natural
gas fumace. It's lovely & worth viewing.

S679.000

e el S —

2 bathrooms, 2 bedrooms, 2 bal
I : .;.m- FE'._-L. i \ ,L'q
lovely. All you have 1o do is move in!

42 acres with large drwum.




