A step-by-step guide to

<help your sell your home

Are you thinking of selling your home
soon? The winter and early spring months
mpopullﬁmofthcywtonll.mif
you're pondering this route, be suredo plan
your sale thoroughly so'you won’t be faced
¢ with any unpleasant surprises down the
road.

Selling your home is a major event that re-
quires an organized, step-by-step approach
allowing you to anticipate all possible cir-
cumstancés — particularly if you plan to
purchase another home and make your pur-
.g chase conditional on the sale of your present
home.

One of the first things your realtor will ask *

when listing your home is “why are you
selling?” So it’s a good idea to identify your
reasons for selling ahead of time and prior-
itize your needs accordingly. If you have to
relocate, for instance, you should realize
that you probably won't be able to take your
time with the sale. In fact, you may even
have to adjust your price somewhat.

Improvements

If you haven’t made many improvements
or changes over the years don’t attempt to
take on any major projects just to sell. This
can be a costly, lengthy procedure and there
are no guarantees you'll be able to recover
all of your costs. |

Instead, see what types of minor cosmetic
improvements can be made, such as paint-
ing, floor refinishing and so on. These pro-
jects don’t require a great deal of capital and
improve your home’s visual appeal. Your
realtor can suggest what improvements
make sense.

You should also make a list of all your
home maintenance and operating costs, so
you can give your realtor all the pertinent
information he or she needs to list your
home. It’s also a good idea to gather your
mortgage documents, tax bills and property
survey together and keep all of this informa-
tion together in a file for quick reference.

Choosing a Realtor

Whedchoosing a realtor, try to pick some-
one who specializes in your local area, if at
all possible. Ask your neighbours and
friends to recommend someone. Try to in-
terview two or three realtors and ask for
credentials and a portfolio containing proof
of trading, along with the names of former
clients.

During these interviews, you'll ask real-
tors to give you a market evaluation of your
property; this will give you an indication of
the price range your home should be in.

One of your realtor’s prime tasks is argiv-
ing at a true estimate of your home's value.
It involves analysing your home and com-
paring it to other, similar houses for sale or
those that have recently sold. This process*
may also include a broader markét survey,
using sales statistics avajlable only to real-
lors.

Don’t Be Swayed Solely By Price

When making your decision on hinng a
realtor, don't be swayed solely by his or her

suggested price range for your home. Make

sure you choose someone you trust to do a
good job selling your home, and remember
to be realistic in your expectations. If your
home is overpriced, it will take much longer
to sell.

Once you have decided on a realtor, he or
she will draw up a listing agreement.

The listing agreement spells out exactly
what your realtor will do on your behalf and
should specify the amount of professional
fees (normally a percentage of the selling
price) to be paid to him or her from the sale
of your home. When you sign the listing
agreement, you give your realtor the right to
act & your agent in the sale of your house
for a specified period of time — often three
to six months. -

Depending on your circumstances, your
realtor may recommend an exclusive listing,
giving his or her brokerage sole authority to
offer your property for sale Within a
specified time frame.

However, multiple listings via the Multi-
ple Listing Service (MLS) are more com-
mon, because they provide access to a much
broader base of potential buyers.

Through MLS, the details of your property
are made available to a an entire network of
local real estate professionals who will seek
to match your property with a potential
buyer.

MLS can be a valuable salés 1ol when
you are anxious to sell your house guickly,
because your -property getls greater ex-
posure. _

This article is provided by local realtors
and the Onmario Real Estate Association
(OREA) for the benefit of consumers in the
real estate market.
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CAMPBELLVILLE REALTY INC.

ANNOUNCEMENT
SYLVIA BURSEY, President of

| COUNTRYWIDE CAMPBEL-

LVILLE REALTY INC. is proud to
weicome BILL MARSHALL to her
sales team . Bill has been an
active member of the COUNTRY-
WIDE network for the past 5
years. He has dealt with all facets
of real estate sales, but considers
rural properties his speciaity. Bill
invites friends, associates and

nquuintancet to contact him at
854-2294.

TEAMWORK & $7090

DON SMITH REALTY

INDEPENDENT REAL ESTATE BROKER
845 Cabot Trail, Milton, Ontario

Dare to Compare Service Fees

Thinking of selling?

Would you like to know the market value
of your home?

(no hassles, no obligations)
One of our fully licensed agents

will be glad to explain our program
and show you how to save on commissions

Call Today
(905) 876-1237
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Countrywide
CAMPBELLVILLE REALTY INC.

90 Main St. N. Campbellville

REAL ESTATE
COMMISSION

when you list with
Countrywide
Campbellville
Realty Inc.
during the month
of January.

+ HORSEMAN'S HAVEN
42 acres bacxing onto Brookville Estales. 40

x 104’ 9§ Stall bam, interiocking floors, drains,
septic, well, finishad office, tack room, 3 pe.
washroom, laundry hook up. Dirt exercise
irack, 1 room cottage. Just Lp the road from
mmammumnm

BUILDING LOT BONUS
Beautiful 1-1/2 acre lof 4,000 sq. .
hobby shop & storage buliding. Lots of

potential. Located approx. seven min-
utes from 401 5 Hwy. 25, Priced 1o sell

at $139,900. Call Syivia or Florence for
details.

WQF
CONDO/APT. -

Situated near Trafalgar/QEW inter-
change In OAKVILLE. 2 storey engrunit
offered at $110,000. Private terrace on
upper level offers view of Toronte sky-
line & Lake Ontario. Call Florence or

rm. kitchen. Includes 9 stall bam, work-
ing ring, pond & mature Located
2 mins. to Campbeliville. Now
$350,000. Call isabell.

854-2294

Sylvia Bursey

A COUNTRY WAY OF LIFE!

This excel

lent two-bedroom bungalow

located 5 mins. from 401, is perfect lor
starter or retirement vinyl sided for low
maint., news windows A sliding door, new

kitchen ‘91,

good basement. Quiet ares

with mature rees. Come out and see. Call

isabell 854

2131,

oommitl area. Home has 2 a

mmm -iml
gas fumace. Plus a
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building. $239,900.




