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The Dawn of a New Era!

On Wed. Oct. 7, 1992, at 1 p.m., history was made at Milton
Chrysler Dodge Jeep Eagle. Heinz Vogel (president) and Phil
Ciantar (sales manager) presented Mr. & Mrs. Zoeller with the keys
to their 1993 Chryslei' Intrepid ES, the first to be delivered.

The Chrysler Intrepid, along with the Chrysler Concorde and
Eagle Vision, are the much talked-about world-class cars now
offered by Chrysler. The Zoellers have purchased 16 cars from us
since 1965. Be like the Zoellers and come in for a test drive to see
what 30 years of sales and service excellence can do for you!

D reasons to warm up i
to Esso Home /i

Heating Oil: :
1. Automatic Delivery. With Esso Home Heating Oil j.nzmI *
enjoy the comfort and peace of mind that comes with
automatic delivery 24 hours a day, 7 days a week. 2. Price. -
The National Energy Board predicts that the price of oil

will remain constant over the next 20 years, whereas the

cost of other fuels is expected to rise constantly. 3.

Efficiency. Today's generation of oil furnaces burn cleaner

and operate at a very high level of efficiency. This could

mean real dollar savings on your heating costs vs other

types of home heat. 4. Equipment and Burner Service.
Your local Esso Reseller can install'a new high efficiency

oil furnace, hot water heater and burner, all at attractive

rental or purchase rates. Plus service to ensure top
performance. 5. Experience. Esso has been serving

Canadians since 1880 and has been delivering fuel oil to
Canadian homes for over 60 years. And your local Esso
Reseller has been providing reliable and friendly service

for over thirty years.

CHALMERS ESSO FUEL
Imperial Oil

- 877-5104
Youur 877-526 1

way with Esso.

Real estate

sales up
this fall

Stecady real estate sales figure
prominently in this month's news
from the Oakville, Milton and Dis-
trict Real Estate Board, with statis-
tics showing a September dollar
volume of sales up 64 per cent 0
$49 million from last September.

The Board's statistics also show a
SIX per cent increase over totals
recorded last month.

“The figures reinforce that fact
that the rcal estate market is into a
strong, steady cycle,” notes Board
president Mark Mallalieu. *“The dol-
lar volume of sales is considerably
higher than last September’s total of
$29.9 million but it's also up over
September 1990 when it reached
only $28.7 million.

The September statistics also show
this year's cumulative dollar volume
is only nine per cent lower than last
September’s year-to-date total of
$483 million. Three months ago, the
total for the ycar was down 18 per
cent over 1991,

“We're closing the gap,” Mr. Mal-
lalicu says. “‘Sales for the first six
months of this year were consistent-
ly lower than the corresponding
months of 1991. The situation
started tumning around in July and
the trend is continuing . . . unless
conditions change dramatically, we
expect sales will match, if not sur-
pass, last year's total by the end of
December.

**A run of nice fall weather can in-
fluence buyers at this time of year
and carly indications for the October
real estate market are that it’s going
0 be another busy month,” Mr.
Mallalicu says.

While the upcoming Constitution-
al referendum may cause some
people 0 defer their rcal estate
plans, Mr. Mallaliecu notes many
others are still actively sefking a
new place to live.

“Interest rates have gone up in
recent weeks . . . but they're stll
lower than they were a year or two
ago,” 'he adds. “Although it's im-
pmsiElc to predict what will happen
next,




