By Diane Black

More and more homeowners are upgrading their
properties with an eye to sell quickly and for top
dollar.“Today's buyers are attracted to move-in ready
homes - especially those who lead hectic lives and
are accustomed to upgrades. The days of buying a
home to fix up have faded,” explains Greater Toronto
Area realtor, Jackie Peifer.

“When selling two virtually identical properties,
in my experience the upgraded home can sell for up
to 10 percent more and sometimes higher,
depending on price point.”

Still, Peifer advises home sellers not rush
upgrades without first seeking professional advice.
“You need to do your homework. It's important to
understand which upgrades generate the highest
resale value, how much to invest, potential impact on
your list price and competitive home sale factors.”

She advises you choose materials and colours
with mass buyer appeal - even if they don't match
your tastes.

Also beware that hurrying renovations can
increase the potential for poor workmanship which
can impede your sale.

Don't rush contractor selection,
says Holmes

Canada's most recognized renovation expert,
Mike Holmes, says rushing any renovation carries
consequences. Holmes cautions you resist the urge
to select the first contractor you come in contact
with.

“There are no short-cuts to getting the right
contractor on board. You need to start by asking the
right questions: how long have you been in the

Stagmg helps to sell your home

“Homes that present as move-in
ready have strong buyer appeal in
today's market,”
Peifer, a realtor with 20 years
experience. “These properties sell

 more quickly which helps protect
them from price reductions.”

Before listing, consider staging
your home to give it a competitive
advantage.
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Py ! o e
"y - L £y
i i §
L
W ...I. II :
’ v Jli' 2
0 ] - . Tk L iy
; L AR
. - iy "‘r"r._hl I... : .'-' : ."-I =
i Er-ar L RS .-. 1
] . Ci=4] .
- g "_'!'j: ¥ o -'.-'.'__ r.'r':: . J
K I . T
- T v ]

Still, some sellers resist the idea
of home staging. “Sellers often
confuse decorating with staging.

business, what do you specialize in, can | call
homeowners you've done this work for?”

Poor workmanship which can impede your sale

Holmes advises you call every reference you're
given. As added safeguards, he says you should ask
to see proof of certification and insurance, and
question the need for a permit.

“Don't assume someone who's done work for
you in the past is equipped for biggest jobs — even if
you can get them on board quickly. Whoever you
choose must demonstrate they are qualified to do
the work, without exception,” says Holmes.

explains Jackie

buyer's perspective.”

placement.

They worry the stager will be critical
of their belongings,” explains Diane
Black, a home staging expert. “If
they've lived in their home for years,
it becomes difficult to view the
space with fresh eyes, from a

According to Black, sellers often
equate stagers with furniture and art
“Experienced
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know that helping sellers attend to
home preparation basics to make
their property move-in ready is our
first order of business.”

Peifer agrees.”To sell for top dollar,
| can't stress enough the value of a
freshly painted, clean and orderly
home, with upgraded flooring if
needed.”

stagers - News Canada
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rl Fabulous bungalow wi/loft & huge
w/o bsmt in Heathwood's upscale ‘Traditions
The Barclay' model elevation 'B
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Guelph Line.

OPEN HOUSE
1

11287 mnnay 25

;g; (E Side of Hwy 25, 8 Kms N of 401 at Milton, just N of 15 SR)

st A 1 Check out this 3 BR Bungalow on 1.27 acres! Bright
{ kitchen w strong laminate floors. HW in LR. Unfinished
{ basement. Awaiting YOUR personal touches!

www.realtor.ca MLS® # 2008945 or W1692502.
Offered at $359,900.
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master. 5 stall custom stables, new
paddocks. 5 mins. from the 401-
MLS#W1650545
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905-878-6232
Direct Line

905-878-8101
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& 9' ceilings.

Bmlt In Buffet & Hutch And So Much More Gorgeous pine floors

st e

Immaculates
Home Situated
On A Corner
Lot Close To
Downtown
Milton.
Completely
| Renovated
Kitchen Wil
Amaze You
With Top Of
e re [he Line
A Cabinets
e Chef's Desk,

This fabulous Mattamy."Tall Pines” model open
I% iving rm, over sized
rr!u lot, hw firs, 4 bdrms, aster ensuit & spacious kin
- 2{109 Srahstms Source: |ndependent Source. Based on TREB Statistics. *!f listed and sold by listing agent except competition. The advertised Transcatmns,fStat;stﬂ:sfsmds mav incide. partially or solely. the ones where MinMaxx Realty Inc, cooperated with other Brokerages
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# APPOINTMENT BOOKINGS
4 COLOURFUL FEATURE SHEETS & MORE!

MAXXIMUM SERVICES
$MLS LISTING
#OPEN HOUSES
HSTAGING ADVICE
H¥NEWSPAPER ADS

Matlarny S Haltwh*stle mudel (2725 sqft.) located on a qmet child
safe street. Gleaming hardwood floors and 9’ ceilings on the main

level. Fully fenced yard complete with interlock patio & hot tub.
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INCREDIBLE PACKAGE - HEATED SHOP

Gorgeous Bungalow with massive open concept kit,,
professionally finished lower level w/games room,
bar, media room, gym, slate floors and fireplace! Huge
almost 1600 sq. ft HEATED SHOP with office space.
Private treed 1 acre lot even has a putting green. All
this within min. of Milton, Georgetown, Guelph &
major highways! Call Elizabeth Doell* before it's sold.
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Open House
coming up?

Create Traﬂin'
{ Call Diane to book your
listing in the Friday
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