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By Melanie Hennessey
CANADIAN CHAMPION STAFF

The strengths and weaknesses of

Halton’s economy were laid out on the
table last week during the Region’s
third roundtable breakfast on econom.-
Ic development.

I'he session, held at Rattlesnake
Point Golf Club, came as part of the
Region’s process in developing a strate-
gy thatll establish a set of prioritized
economic development objectives and
recommended actions.

T'he meeting involved a presentation
from John Hughes of Hemson
Consulting Ltd. that detailed the state
of Halton’s current economy,

“The diversity of our economy is
extremely good,” he said. “We are the
home of some very dynamic small and
medium-sized companies.”

He highlighted the fact Halton is
one of the fastest-growing regions in
North America and also has a well-edu-
cated labour force. “But obviously not
everything is perfect. We don't have
enough national or multinational
organizations.”

He noted the region also has a lot of
competition for skilled labour.

On the real estate front, Hughes
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pointed out that Halton has a good sup-
ply of land.

“We've got reasonably-priced land
in relation to the GTA,” he said.

He went on to say Halton has a com-
prehensive transportation network and
competitive commercial tax rate.

But on the negative side, Hughes
said the Region has a relatively high
industrial tax rate, road congestion and
high land prices compared to other
places in the Greater Golden
Horseshoe, such as Cambridge.

He also noted that Oakville and
Burlington are beginning to run toward
the end of their land supplies.

The pros and cons of the quality of
life in Halton were also detailed.

On the plus side, Hughes said the
region has great access to health and
education facilities, high-quality hous-
ing and strong volunteerism.

But he acknowledged Halton’s
weaknesses include its limited post-
secondary facilities, housing mix and
volume of commuters.

“Its  (commuting) really wasted
time,” he said. “Its something we'd cer-
tainly like to address.”

Hughes summed up by outlining
the proposed themes for the economic
development strategy, such as quality of
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life, business and industry develop-
ment and linancial resources and cost
competitiveness.

Entrepreneurship discussed

Those in attendance at the breakfast
also heard a presentation on entrepre-
neurship from Eugene Luczkiw, direc-
tor ol the Institute for Enterprise
Education.

‘| say entrepreneurship is the prac-
tice of disruptive innovation,” he said.
“Entrepreneurs disrupt what is.”

He went on to detail the seven deter-
minants of a successful enterprise, such
as having:

* An emphasis on the distinct
uniqueness of each individual as a
member of the team.

* Core beliefs and values and a clear
and compelling vision of the future.

* Integrated thinking throughout
the enterprise whereby the connected
whole is greater than the sum of its
parts.

Those who didn't make it to last
week’s event will be able to attend pub-
lic meetings on the economic develop-
ment strategy May 25 in Milton and
May 29 in Burlington. Details on both
will be announced soon.

Melanie Hennessey can be reached at
mhennessey@miltoncanadianchampion.com.
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* 30-day / 2500 km no-hassle exchange privilege
* 24-hour roadside assistance
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FINAL NOTICE

AIR CARGO CONFISCATED BY FREIGHT WAREHOUSE FOR
NON-PAYMENT; IMPORTED JEWELLERY. OVER 100 ITEMS FROM
OTHER CONTRACTUAL PARTIES

MANY ORDERED TO BE SOLD PIECE BY PIECE TO THE HIGHEST BIDDER

Huge selection of Like New
gold & diamond ke Condition:
jewellery: L Rolex
Diamonds | Cartier
Rubies 4 Piaget
Emeralds L Patek
Sapphires i # & Philippe
Pearls %L : R Ebel
Tanzanite . Chopard
Blue Topaz Omega
Citrin

Bracelets
Rings Necklaces
Earrings Ladies & Gent's

3.50 cts VS, D, Princes Cut Diamond Ring

Monday May 15th, 2006
Auction at 7:00 P.M. Viewing from 6:00 P.M.

Park Plaza Hotel & Conference Center
360 Oakvillle Place Drive - Qakville

Photo |.D. required upon registration.All sales final. Terms: Visa, M.C., Intrac. Cash. Certified cheque. 15%

Buyers premium to be added. Some reserves will apply. Sale subject to additions, deletions, errors &
Oomissions. Heritage International.

Local Realtor
Guarantees to Sell
Your Home or
Buy it for Cash

HALTON - Every month, thousands of
homeowners are faced with the stressful dilem-
ma of whether to buy first or sell first. You see,
if you buy before selling, you could run the risk
of owning two homes. Or, just as bad, if you
sell first, you could end up homeless. It's what
insiders in the industry call the Real Estate
Catch 22, and it's and extremely anxious POsi-
tion to find yourself in.

This financial and emotional tightrope is one
you will usually have to walk alone because
most agents have no way of helping you with
this predicament. But one local realtor is using
a unique Guaranteed Sale Program which
solves this dilemma. This program guarantees
the sale of your present home before you take
possession of your new one. If your home does-
n't sell in 120 days, they will buy it from you
themselves for the previously agreed price

ensuring that you never get caught in the Real
Estate Catch 22.
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Before you hire any professional, you should
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research the market to find out who can do the
best job for you. When Interviewing agents,
find out what kind of guarantee they are willing
to give you with respect to the selling of your
home. Unfortunately, you'll find that most
agents simply cannot make such a guarantee.

To help you learn more about this program and
how it can make your move less stressful. a
FREE special report has been prepared entitled
How to Avoid Getting Stuck with Two Homes'"

To hear a brief recorded message
about how to order your FREE copy |
of this report, call 1-877-617-1275 ;
and enter ID #3022. You can call any |

time, 24 hours a day, 7 days a week.

[his report is courtesy of Domenic Manchiisi Broker. Prudential lown Centre Realny Brokerage.

Not intended to solicit properties currently listed for sale. ( opyright©2006




