E
.r

et R B B L T T T gL e ey 104 rigt TFiin s B Ve P M Lt i) . T (et i e
S LAy e e T g o o TR P 5 5 PHTH Al & by N TR TR gl ; - ! £t}
pr i e Sk h_-‘_.i._..;,f.ar-,,. i ,fﬂ%% i ;i?ﬁiﬁf St ﬁ%*ﬁ@ﬁﬁ#%%?tﬂfﬁ i @:}F ! yffﬁfﬁﬁﬁh ’
13 i ! : TR 1L ».:L s AR .- ’ 2 i'hg-'_. ..Iu.-___‘r'si;: i '_.I_,r_r_ﬁg.j#_f e J'_- :,L i 'ﬂ'.';l-".'r,{.": Htl"liér";h;'_l' e ﬁ‘.- II.I-‘J-IJ '-'-r-l‘“:':;{;;;“,r : i i e . 1’2,‘ SRR Tl T
M J i .r-__._‘ {1 e e .._.. ¥ '_I.-. : ._J- L i 1 I -. - - v -_,._ r_l:_r-: i -II i3 ’ -.-|.I _I-’. r:-: . .- § |I|l ::.}r B p, i

“Fif, 1

lllll

£
e
n ‘T §
7

. professional.:

Family room, gas fireplace, media niche, combo LR/DR w/strip hard-
. § wood floors, 5-pc ensuite in master bedroom. 9-pc main bath, huge
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Call to view. Near 401, GO station.
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- understand the ins
- and outs of the
' real estate market

If you're thinking of selling your home in the near
future, you may think that all that's required is a "for
sale" sign strategically placed on your front lawn, but
any real estate professional will tell you there's much
more to it than that.

While a sign on your lawn is of paramount impor-
tance to the sale of your home, a well thought out
marketing plan is also essential. Your Realtor, of
course, is another vital component in the process and
one of the first things he or she will discuss with you
Is @ marketing strategy designed to give your home
maximum exposure.

Pricing your home at market value is a crucial part
of the marketing process. It's important to set the right
price. If it's set too high, your home might end up not
selling; if it's too low, you could end up loosing a lot
of money. Your Realtor will probably do a competitive
(or comparative) market value analysis (CMA).
Through this thorough, objective evaluation process,
he or she will come up with a price range for your
home which will reflect the most current market con-
ditions.

Also keep in mind that effective marketing of your
home requires a lot of communication between you
and your Realtor and there are several things you can
do to make sure your home gets the best possible
exposure.

You should disclose everything you can about your
property and the neighborhood in general. This infor-
mation will help your Realtor a great deal and he can
choose how and when this information carn be relat-
ed to prospective purchasers.

For example, there may be something about your
home or the area you live in that you may take for
granted, but that characteristic could be a major sell-
Ing point for your home, such as its proximity to local
schools and recreational facilities.

It's also wise to be candid about any potential draw-
backs as well, so both you and your Realtor can be
realistic in arriving at a suitable list price. Where POS-
sible, your Realtor is likely to have some suggestions
as to how these problems can be improved upon.

As well, your Realtor may notice some serious flaws
In your home or even some basic elements that are
missing. They may not bother you, but could work to
your detriment when it comes to selling your home.
As a result, your Realtor is likely to make helpful, rea-
sonable recommendation that will enable you both to
market your home successfully. It's important to keep
an open mind and follow his advice.

i Remember, when selling your home you should
| keep it very clean and clutter free. A bit of money
i spent on painting or wallpapering could go a long

g bl L

way in speeding up the sale of your home.

You'll find that a team effort between you and the
Realtor, combined with a realistic approach will help
you market your home much more effectively.
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STUNNING GREENPARK HO
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| ME 4 bedrooms, gourmet
Kitchen. Upgraded ceramic movable Island. Open concept overlooks
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main floor laundry, C-Vac, C-air, 4 var driveway. 10+++.
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.| family to complete this deal. This attractive three bed- |
- shingles/ windows. Also central air conditioning. Well
* | priced at $242,000. '
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- AWARD WINNING DESIGN in beautiful “Hawthorne Village”.
. This prestigious home has many upgrades: hardwood & ceramic
- flooring, double garage, superb trim package throughout, stunning |
. decor, pot lights galore. Overlooking natural looking pond, impecca- |
- ble condition. Be the first to view this 10+ home! Priced to sell at
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$509,900. Call Gary Thomas 878-7777 to view! P -
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f Blue Springs (Halton) Realty Inc
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SATURDAY, 19, 12.2PM
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5 BDRM, 3715 sq. f., 8 mth old - MATTAMY BEAUTY
professionally decorated, gorgeous hrdwd firs on main fir upgrad-
ed neutral berber carpet upstairs, 9' ceilings, cathedral ceiling in
foyer, oak staircase, office on main fir w/ french drs. coffered ceiling
in DR, FP in LR, huge kit. w/ island & butler's panty, $$$
. Spent on upgrades. Call me for your viewing.
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| NEW PRICE - NEW FURNACE We need a new |
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- room brick bungalow comes complete with newer
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1541 EVANS TERRACE
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IMMACULATE 2 YEAR OLD MATTAMY Semi-
detached priced to sell. Hardwood floor in LR/DR.
eat-in kitchen, upgraded underpad and carpet,
roomy Master bedroom with walk-in closet

on premium sized lot.

OPEN HOUSE
SATURDAY
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walkout to huge deck, Japanese garden
Offered at $449,000. Call Diane for your pe
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LOCATION - LOCATION This fabulously s :
| bungalow is a rare gem. If you can wait 40 years for mature |8
| growth then this place is not for you. Spacious thru-out, |
| plus kid sized fenced backyard with 2 tiered decks &

patio. Come view for yourself. Only $379,900
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_ Y in this wonderful century |
. | home. Enter the bright sunroom which leads to the large principle rooms of | m
= this home. Stately living room with stained glass window and built in shelv-1 Tt
§  ing. Large updated eat-in kitchen with pine plank flooring, oak cupboards
=  © and breakfast bar. Cozy dining room with woodstove, hardwood floor and
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