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You'll love driving it. You'll love looking Bkl
at it. Includes a 240 hp, 3.5 litre, 24- g A
valve . g i
V6 VIEC™ engine, as well as four-wheel
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2004 SPECIAL
EDITION CIVIC
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The Special Edition Civic mcludes

alr conditioning with micron aur
fiter, CD player, power locks

and Special Edition Badge, plus
115 hp, 1.7 litre engine, driver and
front passenger dual-stage front
airbags, 5-speed manual and more
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glasses case.

That wouldn’t have been so bad
had the glasses not been inside.
“This is not good,” I thought to
myself, while uttering something
considerably nastier.

| feared the worst as I gingerly
pried open the crushed case and
peered inside. The glasses were
okay.

50, I was happy. Happy because
[ expected the glasses to be broken
and they weren’t.

You see how that works? If you
keep your optimism at a minimum,
you will rarely be disappointed.
Anything you get is a bonus.

Let’s say you were expecting a
$1 million inheritance, and you
only got $100,000, You’d be
awfully disappointed, but if you
were expecting $10,000 and got
the $100,000, you’d be ecstatic.
The bottom financial line is the
same, but one person is happy and
the other isn’t.

It’s all about expectations versus
result.

T'hat’s not true for everything of
course. Expectations for your own
accomplishments should be high.
Few people seem to be satisfied
with themselves anyway, so having
higher goals can help us attain
them.

With your kids or employees,
you tell them your expectations are
high, but keep them low. People
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fail a high percentage of the time
before attaining success, so you
should concentrate on building
them back up and keeping them on
track.

Something you always hear peo-
ple complain about is how they buy
something new and it doesn’t work
properly. Guess what? That’s the
norm rather than the exception. If it
wasn't, you wouldn’t hear those
complaints all the time.

You buy something, you expect
it to work because you paid good
money for it, and that’s where our
problems come in. You should
expect it not to work and prepare in
advance what you need to do to
havé it fixed.

If 1t does happen to work it’s a
big bonus, and if it doesn’t you’re
not too disappointed because you
expected it.

It’s the same when you call
somebody or a company to request
or complain about something. If
you're expecting them to get back
to you quickly, or even at all,

and you’ll usually be happy

you re setting yourseli up ior dis-
appointment. Figure on them not
returning your call if you’ve left a
number, and figure on three or four
phone calls to get satisfaction, and
then figure you’re never going to
get satisfaction, anyway. If you do,
it’s bonus time, once again.

This can apply to everything.
Perhaps you read this column
thinking it was going to be funnier
than it is. From now on, don’t
expect anything to be funny in it.
Then 1f something does strike you
as humorous, you’ll enjoy it that
much more.

TI'hat’s right, just figure on me
being stupid (if you don’t already),
so then if you happen to like some-
thing I write, you’ll like me more.
You can even say, hey, that guy’s
pretty smart for an idiot.

You know all this is true. How
many times do you go somewhere
expecting to have a great time, and
you don’t? And how many times
do you go somewhere expecting to
have a bad time, and you have a
good time?

Just set your mind to it. Things
never work out as well as you
expect or think they should. Never.

Until now.

With your new attitude adjust-
ment, you don’t expect anything
good to happen so things will
always be better than you thought
they’d be, and you can live a much
happier life.

Someday, you’ll be
offered a cigarette
or be tempted to
smoke.
Before you start,
think about it:
every drag
you take screws up
your body.

Smoking can cause
permanent damage
to your body.
Once a person starts,
it becomes extremely
tough to quit.
And did we mention
all that cash
you'll be blowing in
the process?

S0, if you're tempted
to start, ask yourself,
“What’s the point?”
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