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Halton-area Chambers ask Reoion to avoid raicino rh,

By HOWARD MOZEL
Special to The Champion

A proposal by Halton Region to reduce its discount
on industrial development charges (DC) drew con-
siderable fire Monday at a special meeting by the

area’s four Chambers of Commerce.

Hosted by the Oakville Chamber of Commerce (OCC), the
event was held to educate business owners about the impact of
such a move and to exert pressure on those councillors in atten-
dance to vote against changes when the time comes.

According to Oakville Chamber President John Breakey, it’s

already a “hard task” trying to attract development to the region at
the best of times and increased, DCs certainly won’t help.

~We have concluded this is rather prohibitive,” he said.

Stephen Sparling, chair of the OCC’s Advocacy Committee,
said the industry feels blindsided by the Region’s review since the
current DC bylaw is in effect until 2004 and they weren’t expect-
ing to deal with the issue until then.

Mr. Sparling also said that despite the staff report’s assertion that

Halton has a relatively low tax rate, the region must remain com-

petitive “on all tax fronts.”

Halton should also wait until other regions complete their own
reviews, he continued, to understand where Halton stands in rela-
tion to them. Jeannette Gillezeau, analyst for Clayton Research,
presented a region-by-region comparison of existing and proposed
industrial DC rates and the huge change in numbers that would
result. Taking an 18,000-square-foot building on a one-acre site as
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* Hwy fuel consumption rating of 5.1L/100 km (55 mpg)
* AM/FM stereo/CD with 4 speakers « 1.5 Litre , 16 Valve, 108
» Tilt steering » Power Steering « 5 speed manual transmission
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“It’s not a minor difference,” she said. “It is a major increase and
the dollars aren’t insignificant.”

Halton’s DCs are at their current levels, Ms Gillezeau, added,
due largely to the “very high cost” of the region’s sewer and water
works. Development charges are used to pay for demands on
roads, police, services for seniors, GO Transit, water and waste-
water created by growth. Shortfalls in development charges are
supported by the regular tax base.

Recently, the Region’s administration and finance committee
narrowly approved the elimination of retail development charge
discounts and a reduction from a 50 per cent discount to a 25 per
cent discount for industrial businesses. New retail businesses cur-
renfly receive a 25 per cent discount in development charges.

Regional staff recommended changing the development charges
bylaw after hearing discussion from both sides of the issue at the
Development Charges Review Committee (DCRC).

Currently, Halton communitiés have some of the highest indus-
trial development charges in the Greater Toronto Area. Halton
Hills is first, with $6.59 per square feet, followed by Milton in
third at $5.83, Oakville in sixth with 5.23 and Burlington in eighth
with $4.88. If the reduction in discounts is ultimately approved,
Halton municipalities would have the four highest rates, ranging
from $6.96 per square feet in Halton Hills to $6.20 per square feet
in Milton.

While Halton would have the highest development charges,
other areas of the GTA will undergo reviews of their rates in 2004,
said the staff report. In an effort to reduce the impact of the dis-
count reductions, regional staff recommended phasing it in over
two years. The first phase would begin February 1, with retail still
receiving a 15 per cent discount and industrial seeing a 40 per cent

discount. Full discount reductions would come into effect January
1, 2004.

Charges much higher than in other regions

Fully phased-in, said Ms Gillezeau, Halton’s DCs will be 57 per
cent higher than Peel Region and 87 per cent higher than York.

To back up her assertions, Ms Gillezeau quoted from the
‘Hemson Report’ that warned of the potential negative impacts of
higher DCs: “It is our view that were Halton to establish DCs that
were noticeably higher than the rates in competing municipalities,
from an economic development perspective, it might develop a
reputation as a high-cost region.” .-

The Hemson Report, commissioned by the Region, also said
that if discounts were eliminated (at least in the short term) devel-
opers would either try to raise rents, try to lower other costs,
reduce their profit margin or look to other regions.

“There 1s no basis to conclude which of the possible outcomes
would result,” said Hemson. “However, logic does suggest that

?

2003 Corolla

LEASE FOR °289.”

S o MONEY DOWN
PER MONTH FOR 48 MONTHS

FOR AN ADDITIONAL °15. PER MONTH GET AUTOMATIC TRANSMISSION

developers would be more likely to-focus elsewhere than simply
accept lower profit margins.”

Ms Gillezeau said there exists a local fallacy that Peel will soon
run out of land, so that Halton can just sit back and wait for busi-
nesses to come westward. Peel has at least 1,600 net hectares
remaining and it could be as long as 10 years before that region
runs dry.

According to the study prepared by C.N. Watson and Associates,
also commissioned by Halton Region, under existing DCs, “most
new industrial and office buildings in Halton region generate more
than sufficient taxes to fund the share of growth-related capital
costs not covered by the current development charges.”

The Region’s staff report went to the administration and finance
committee Wednesday. It will be addressed at regional council
February 22. -
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* 2.4 Litre 4-cylinder, 16-Valve, 155 HP, WT-i engine * Air conditioning # Cruise control
* Tilt steering « Remote keyless entry « AM/FM cassette CD with 6 speakers
* Antilock brakes » Power windows, locks & mirrors

. Merit

((((2-: % Panasonic

?wﬂlgf ;J.r.si{:* ” E 'Lﬁ}‘ Spy

'MILTON (\sp) TOYOTA,

400 Steeles Avenue élle“ to Gorrud’s Auto Group)

The game has begun.
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Leasing/tinancing plans from Toyota Credit Canada Inc. 0.A.C. Offers valid on new 2003 models leased or purchased by February 2, 2003, License, registration, insurance and taxes extra. Lease includes freight and P.D.E. cost of $960, $1,010, $1.260
Freight and P.D.E. not included in M.S.R.P.. Based on 60 mos. walkaway lease at a rate of 4.9% on Echo (Model BT123MA or BT123PA). Based on 48 mos. walkaway lease at a rate of 7.95%, 4.5% onCorolla, Highlander (models H20VMB or BR32EMB
or BR3ZEPB, GU21APA or HD21APA). Down payment of $0, $0, $0. First payment due on delivery. Based on a maximum of 96,000 KMS (120,000 KMS for Echo). Additional KM char%e of $.07, .10, .15 if applicable. M.S.R.P. of $14,025 or $15,025
$17,300, $18,300, $32330 or $34530. Finance example: $20,000 at 0.9%/3.9%/4.9% per annum equals $563.30/$589.59 $998.52 per month for 36 months. C.0B. is $278.80/$1,225.24/$1 546.72 for a total obligation of
$20,278.80/$21,225.24/$21,546.72. *According to the overseas regulation and compliance department of Toyota Motor Corporation [En%:neering agministration division). 10.9%/3.9%/5.9% no limit purchase financing for up to 36 months available
on new 2003 Sienna/tcho/Camry. 113.9% no limit purchase financing for up to 60 months available on new 2003 RAV4 and Highlander. Please see Milton loyota for complete details. Dealer may lease/sell for less




