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HOW ‘BOUT THIS WEATHER
HOW ‘BOUT THOSE RAIDERS
HOW ‘BOUT OUR PRODUCT LINEUP.

Life is good in Halton Hills. We need more doctors in Acton but
[ know there’s a committee loaded with talented, dedicated team
players that will make it happen.

Speaking of making it happen. Georgetown Chrysler Jeep S
philosophy of selling vehicles to local residents for less than
anywhere in North America is working exceptionally well. Qur
main challenge is this: We are not particularly fond of buying
“Auction” cars or importing them from “Out of Town”. Many
“Auction” vehicles are deemed “Unsuitable for Resale” by the new
car dealers who took them in as a trade-in!

Do you want to risk acquiring a used vehicle with an unknown

~history, 5 previous owners, etc. Neither do I!

Georgetown Chrysler Jeep’s dilemma is this. The Canadians I've
met are sharper than Americans. We have a tendency to maintain
and keep our cars a little longer. Subsequently, we don’t usually
keep trade-ins older than 5 years old.

5000000000, if you've got a good 5 year old or under trade-in, I
WANT IT.

10 years old, 200,000 km, we’ll take 1t but won’t keep it.

5 or under WE’VE GOT A DEAL! Sound different? Come see.

Our new sales leadership team want your business.

*FAVOURITE DEALERSHIP
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