2 Georgetown/Acton/Erin/Rockwood, Wednesday, October 13, 2004
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ROCKWOOD CLASSIC

§ Nestled away on a quiet mature street in the very desirable village of

8 Rockwood. This home is central for commuting to Mississauga,
Brampton, Oakville and Guelph. Charm and character of yesterday
with modern conveniences and updates that include new bleached
oak kitchen with built-in appliances and stainless steel counters. 200
amp electrical. Recent vinyl windows, gas furnace and A/C. Skylight,
pas fireplace & balconies. About 100 years old, this brick home also
features 4 bedrooms, large living room and dining room with pock-
et doors, wood & ceramic floors, 10" baseboards, large front porch,
second floor balcony, main bath with clawfoot tub, douglas fir floors
on second and third floors, Halogen lighting. $399, 000
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Whether you are buylng or selhng or fmancmg a murtgage Dave
Krause can help!

With 27 years of financial and real estate experience, Dave. can
save you time by co-ordinating the purchase or sale of your home
along with providing financial services information.

You may already qualify for a mortgage and not even know it!

Call now for more mfnrmahnn!
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"IHome Sellers!

- Avoid the selling mistakes that could cost you thousands of dol-
~ 1 lars. Bill McKeown, Associate Broker, at Remax Blue Springs
~ | Realty (Halton) Corp. has prepared “Selling Your Home For All It’s

$339,900

STEPHEN* OPEN HOUSE - SAT. OCT. 16, 1-4 PM
CAMERON 4983 Ninth Line, Erin

Sales Rep.

Beautiful 3 bdrm bungalow just under an
1905) acre in superb location and backing onto
822_5000 parkland. Living rm with stone FP, broad-
loom & picture window, sunroom with wood-
stove & bay window, formal living & dining
S rms, main fir laundry leads to walk-in from
GROUP |_ dble car garage, w/o to patio & yard. Newly
eI st B fenovated bathrms, new broadioom in LR &
SIT\Ra Al (o3 hallway, new laminate flr in all bdrms, new

BROKER windows & furnace, 200 amp service.

Inside you’ll learn how to sell your home for more money by

becoming knowledgeable about how to best prepare your home for
1 sale, what fix-ups to make (and not to make) and what buyers typi-
1 cally look for.

You'll discover what questions you should ask a realtor, what
you’'re supposed to do when an offer comes in and what takes place
after the offer has been accepted.

This comprehensive Homeseller's Handbook also contains many

other tips, techniques and charts which will help you to sell your
{ property for the most money possible!

As a bonus we've included a complete Moving Checklist . . .

1 with lists of everything you need to do before and after you list and
{ sell your home.
Towobtain your free copy with no obligation call 877-5211 and ;
| ask for “the book™.

Advertorial

PERFORMANCE REALTY INC.

Direct Line:

87REMAX

(877-3629) OR
¥ | Office Pager:
(905) 840-8400

ANGIE CORMPILAS

Broker - Re/Max Lifetime Achievement

#1 Georgetown Realtor for Listings SOLD |
1998, 1999, 2000, 2001, 2002, 2003

#1 Re/Max Agent in Georgetown units SOLD,
1998, 1999, 2000, 2001, 2002, 2003

#1 Georgetown South EXPERT

&

www.realestategeorgetown.com

Houses for Sale:

Details in Weekend Edition of this paper or
Call Me Today!

Georgetown South - $364,900 May St.
Georgetown South - $407,900 Eaton St. - Fin. Bsmt.
Georgetown South - $389,900 Chester Cres.

| Georgetown South - $434,900 Forsyth Cres.
| Georgetown

-$274.900 Delrex Blvd.
Stewarttown ~ -$799,900 Chantelay Cr.- /G Pool

Stewart's Mill - $349,900 Belmont
#1 RE/MAX FEMALE REALTOR IN CANADA

“If You're Going To Be Selling Your House In The Next 6-12 Months,
What You Do Right Now Could Mean A Difference Of Thousands of DoIIars --

Especially If You're Going To Be Buying Another Home . . .

Georgetown (ON) - Even though your
house isn't on the market yet, the
buyer for your house is already
starting to read the real estate
magazines - just like you are right now.

A recent -interview with Yvan
Desjardins of Re/Max revealed several
tips for anyone  thinking of selling
their Halton Hills area home.

“Most owners think that their
homes will sell quickly. Everyone
thinks that their home is special and
will bring a good price. In fact, a lot of
all new listings that go on the market
eventually expire with the home still
unsold.”

If you are going to be selling your
house in the next six months, there are
some things you can be doing now that
will help you get top dollar for your
home when you do sell it.

You may be looking at this
publication right now looking.for the
next home you are going to buy - even
though you haven't sold the house you
are in now. If that’s the case, it’s
especially important for you to plan
your move properly. ot e

A special report has just been
released which shows you step by step
what you need to do to get ready to sell
your house for top dollar quickly.

Here’s some of what you'll learn:
¢ Why buyers love model homes and

- how to make your house show like
one.

- 4 How to sell your house in as little as

24 hours - without even putting it “on
the market”

¢ How a 25 cent upgrade could earn

you an extra $500 - $1000 when you
sell.

¢ How to find out what houses in any
neighbourhood are really selling for -
and how long it takes for them to sell.
¢ Why most real estate advertising

will never sell your house - and what

to do about it.

¢ How to avoid the most expensive

mistakes smart people make when

they buy or sell a home.

¢ How to find out the current market

value

of your home for free over the phone.
Yvan says the information in this

report is the secret to his success in

selling homes so quickly and the

reason he is able to sell most of his

Here’s What You’ll Discover In This Free Guide For
Smart Home Sellers:

How to sell your house in as little
as 24 hours - without ever |

putting it “on the mark%

Why most real estate
advertising will never

sell your house -

and what to do about it. . .

Find out how much /
your house is worth -
for free over the phone .

For a 24 hr Free
Recorded Message
Call 905-873-7864

Why buyers love model homes
and how to make your house
show likeone. ..

A little known designer’s secret that
could net you an extra $500-$1000
more when you sell your house . . .

How to find out what houses in any
neighbourhood are really selling for -
and how long it takes . . .

How to avoid the most expensive
mistakes smart people make when
they buy or sell a home . . .

listings in less than 90 days.
To get a free copy of the guide for
smart home sellers called “How To Sell

rn"

Your House For Top Dollar Fast!” just
call 905-873-7864 for a 24 hr free
recorded message and your guide will
be mailed today!

Complimenfs of Yvan Desjardins, Sales
Rep., Re/Max Realty Specmf:sts Inc., 905-877-
2630.

Before You Decide To Sell
Your House - Listen To
This Free Recorded

Message

What you do in the six
months before you put your
house on the market can make a

difference of  thousands of
dollars more (or  thousands of
dollars less!) that you realize
from the sale of your home.

To find out the little things
that can help make all the
difference just call 905-873-7864
for a free reccrded message 24
hours a day.




