hiniing of selling your house

but not sure if now is the

“right time?” Talk to a realtor
for sound advice on when to sell your
home in the least amount of time for
the best possible price.

First a realtor will help you examine
your reasons for wanting to sell. The
most common reasons why people
decide to sell their homes include
changes to their financial status, an
employment transfer, a growing fami-
ly or retirement. Today’s low interest
rates have also made it attractive for
many homeowners to “move up” to a
larger home.

Whatever you reason, selling a house
is a complicated procedure so it’s imper-
ative to have a qualified real estate pro-
fessional on your side. Because selling a
home involves large sums of money and
complicated legal documents, a realtor’s
expertise can help a homeowner avoid
costly mistakes.

Real estate cycles

Buying your home was probably the
best investment you ever made. That’s
because over the long term, real estate
has proven to be a sound investment
while at the same time offering you
and your family shelter and a feeling
of pride of ownership.

However, real estate is subject to the
law of supply and demand, which cre-
ates cycles in the market. A shortage of
homes generally prices rises. This cycle
is commonly known as a “seller’s mar-
ket.” Alterrrately, a surplus of homes
can result in a slow down in home sales
or even a reduction in prices and is
often referred to as a “buyer’s market”.
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One of the most important services a
realtor provides is market analysis. Most
people don’t have the time it takes to con-
duct the comprehensive market research
required to accurately price a home. A
realtor can give you up-to-date informa-
tion on what economic and other factors
are impacting current market conditions.
Which market is best?

Obviously, you will want to sell
your home quickly and for the highest
possible price. In a “seller’s market”
you often see many buyers competing
for the same house resulting in top
prices— sometimes even over the orig-
inal list price. However, if you are
planning to purchase another home
after the sale, chances are you will be
competing in the same seller’s market
faced with higher prices.

In a buyer’s market you may find you
have to wait longer to sell your home for
a fair price. The upside to selling your
home in a buyer’s market is you'll have
more selection and pricing options when
you go looking for your new property.

BLUE SPRINGS
REALTY (Halton) CORP.

GREAT LOCATION

279,000. |

Well maintained 2 storey, 4 bedroom home in
desirable area. Numerous updates include
shingles, kitchen, windows, furnace. Quiet
street, mature pool size lot. Ample parking.
Close to schools, shopping. You won’t be
disappointed. Call Jack*. Priced to sell at
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to sell your house?

Although the current market cycle
should influence your decision to sell,
remember there are trade-offs to selling in
either a buyer’s or seller’s market. Some
people are concerned that if they trade up
to a larger home in a buyer’s market they
will lose some of their home’s equity in
the sale. But, while you may sell your
home at a “discount”, it’s likely you will
purchase your larger home at an even
greater discount. The advantage is you
then own a larger asset with even greater
potential for appreciation.

Seasonality

In Ontario, changing seasons and the
weather can affect buyer demand. For
example, fewer buyers may be out look-
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ing for homes during the cold and snowy
winter months, but as a seller you will be
competing with few homes on the mar-
ket. Spring tends to be an attractive time
for real estate sales as gardens start to
look nice again and people come out of
hibernation. Buyers with school-aged
children like to purchase in the spring so
they can move in over the summer.
However, homes sell throughout the year
so think of the season as only one factor
in deciding when to sell your home.
There are many important issues that
come into play when deciding to sell
your home. A realtor can help you deter-
mine if now is the best time for you.
—Omntario Real Estate Associatian
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This is not your average 3 bedroom bungalow. It has many upgrades including a spectacular gourmet
kitchen with extended eating area, cathedral ceiling, oak cabinets and view over a beautiful perennial
garden and deck with hot tub. The home is located close to snowmobile and skiing trails, arena,
churches, school and shopping. Call to view, you won’t want to miss it!
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VILLAGE SPECIAL
BRICK BUNGALOW $261.000

q

" INTOWN
100 FEET |
OF FRONTAGE ||

Gorgeous four bedroom home,
@ double garage, double drive,
=1 swimming pool, raised perenni- [
| al garden, patio, large well kept
lot. Hardwood throughout, gas
fireplace, three bathrooms, [} |-
complete with all windows cov-
erings, light fixtures and some |
appliances.

" Priced at $343,900.

GREAT |
LOCATION ||

-1 Convenient to schools and [} |
| shopping, this three bed-
. | room home features two ||*
i walkouts to large rear gar- [} —
. dens and fabulous heated
17 x 34 in-ground pool.
Paved drive. Situated on a ||
50 x 143 ft. lot. I

Priced at $242,900. ||
| | |
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