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Direct Line:

87REMAX

(877-3629) oR
Office Pager:

(905) 840-8400

ANGIE CORMPILAS

Broker - Re/Max Lifetime Achievement

NEW PRICE |
5282,000
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ﬁ#l - Georgetown Realtor for Listings SOLD
1998, 1999, 2000, 2001, 2002

#1 Re/Max Agent in Georgetown units SOLD, |

| 1998, 1999, 2000, 2001, 2002

#1 Georgetown South EXPERT

www.realestategeorgetown.com

Houses for Sale:

Details in Weekend Edition of this paper or Call Me Today!
G'town South - $217,900 Preston Street

G'town South  -$329,900 Eaton Street
G’town South - $279,900 Killaloe Cres.
G’town South - $394,900  Pomeroy Crt.
Georgetown  -$269,900  Russell St.
Stewarttown Mills - $294,900  Belmont Blvd.
Huttonville -$749,900  Winston Churchill
Acton - $198,900  Hill St.

Watch for Angie’s “Features of the Week”™
homes in the Weekend edition
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You Can Count On!!

*Service Anytime, Anywhere
*Great Rates, Great Products
*Personalized Service

Whether you are buying or selling or financing a mortgage, Dave *Secured Lines of Credit!!
Krause can help! :
With 27 years of financial and real estate experience, Dave can
save you time by co-ordinating the purchase or sale of your home
along with providing financial services information.

DAVE KRAUS
Sales Rep.
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You may already qualify for a mortgage and not even know it! Is ar
Call now for more information! - Adver thing FProduct of
Fax: (905)873-6345 = The Independent
Phone: (905) 702-3666 - &

Pager: 1-800-560-1593

email: travisallinott@td.com Free Press

280 Guelph St., Unit 29,
Georgetown, Ont.
L7G 4B 1

Home Sellers!

Avoid the selling mistakes that could cost you thousands of dol-

lars. Bill McKeown, Associate Broker, at Remax Blue Springs ' '. :_' | ' ' _' mf 8 ; 3_030 1
Reahty (Halon) Cop.ha prepard “Seling Your Home For At s Jl || TR MORTGAGE @ FAX 873-0398

| Worth”. -
Inside you’ll learn how to sell your home for more money by | | [ == X SPECIALIST
| becoming knowledgeable about how to best prepare your home for | 1 = : Serving Halton Region for | Ke N N LA g en t

sale, what fix-ups to make (and not to make) and what buyers typi- .
cally look for. ; i over 13 years | Publisher

You’ll discover what questions you should ask a realtor, what i - L PURCHASING/REFINANCING
you're supposed to do when an offer comes in and what takes place | ' = ' ' o Ey 5 6 {]f T
- . A ()fering 5 Year Term @ 0, A% Steve Foreman

after the offer has been accepted. IR
This comprehensive Homeseller’s Handbook also contains many A dvarth’ng Manager

other tips, techniques and charts which will help you to sell your
property for the most money possible!

As a bonus we’ve included a complete Moving Checklist . . .
with lists of everything you need to do before and after you list and
sell your home.

To obtain your free copy with no obligation call 877-5211 and
ask for “the book™.

Sue Spizziri
RHeal Estate Advertising
Sales Rep.




