Open houses can sell your home

en it comes to selling your

home, an open house can be

your best marketing tool.

Most people shopping for a new home

want to get the feel of several neighbour-

hoods before they even begin working

with a realtor. Open houses will attract

these buyers. And if they like what they

see, they may come back to negotiate a
deal.

If you are selling your home, an open
house is an important part of the market-
ing plan your realtor will develop for you.

In real estate, there are generally two
kinds of open houses: one is solely for real-
tors. This open house is usually held when
your home is first listed and gives other
realtors an opportunity to inspect your
home with their buyers in mind. If any
realtors think there is a possible match,
they will act quickly.

An open house for realtors also elimi-
nates the many single inspections that
might otherwise take place. And the pro-
fessional opinions you receive may help
you make changes to your home that will
increase its appeal to prospective buyers.

The second kind of open house is an
advertised one for potential buyers. These
are usually held on weekend afternoons
over a period of time. Most of us are famil-
iar with the roadside signs. The dates and
times are often listed in local newspapers.

Leave your home

Your realtor will usually recommend
you stay away from your home during an
open house. Let your realtor take care of all
the details and act on your behalf. Your
presence could make prospective buyers
uncomfortable. They may feel intimidated
and rush their visit.

Your home will not get the thorough
viewing it deserves if buyers feel uncom-
fortable opening closets and cupboards
and talking about any concerns they have.

House pets can also be a major distrac-
tion to some buyers— and a concern to the
seller if, for example, your prized indoor
Persian feline sneaks out the back door. Ask
your realtor if your should remove any pets
from the property during an open house.

Take precautions

Because you will be opening your home
to the public, your realtor will offer sug-
gestions on precautions you can take to
make it a satisfying experience for all
involved. :

Start by removing or locking away any
valuables, particularly small articles that
can be easily removed such as jewelry,
camera equipment, money, compact discs,
valuable coins or other collections.

As an added precaution, your realtor
should ask all visitors to sign in and leave
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their name, address and telephone num-
ber. They should also make every effort to
accompany all visitors.

Your home should not resemble an
obstacle course. Repair any unsightly
cracks or holes in your walkway or steps
that could be a safety hazard. Don't leave
toys strewn around the front or back
yards. Not only do these things detract
from your home’s appeal, but they could
prove to be hazardous.

Inside your home, remove any wires or
furniture pieces people might trip over.
Ensure that stairs and floors aren't slippery
and that all spaces are well-lighted. In win-
ter or on rainy days, provide a place for
shoes and coats near the entrance. Also,
avoid cooking foods before an open house
that leave strong odours which may be
unpleasant to some visitors.

k. Plan ahead

Plan ahead by asking your realtor to
prepare an information sheet that includes
one or more photos of your property, as
well as a list of key features and advan-
tages. These can be placed at the entrance
for viewers to take with them and to refer
to as they walk through your home.
Prospective buyers often use these sheets
when comparing different homes.

: Clean and repair

To create a favourable and lasting
impression with potential buyers, your
home must be in topnotch condition. Your
realtor will discuss your home’s best fea-
tures with your and provide helpful tips
on things you might do to help it sell more
quickly.

Begin by cleaning and repairing every-
thing that needs to be cleaned or repaired.
A little paint and other minor tune-ups can
go a long way to making your home look
more appealing. Outside, keep your lawn
and hedges trimmed and tidy, and remove
all clutter. Inside, make your rooms, closets
and cupboards look roomier and more
inviting by removing all clutter. Fix any
electrical or heating system problems. But
don’t lose sleep over whether to fix that
cracked tile on the kitchen floor. Some buy-
ers will have their own ideas about how to
fix these problems.

Depersonalize your home

Your home reflects who you are, your
taste and your style. Sometimes this can
distract a buyer from seeing the home
itself. Remove anything that a buyer might
find too difficult to imagine in their home.

It may sound like a lot of effort, but
with the help of a realtor an open house
can be just the ticket your need to sell your
home quickly and move on to your next
dream home.

—Ontario Real Estate Association
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Alan McPhedran, *sales Rep.

RWK Blue Springs Realty

(Halton) Corp.
919-856-4348 Toll Free: 1-888-656-4348

Rockwood

JUST MOVE IN!!!!

3 bedroom, 2 bath, lovely raised bungalow in Rockwood. Quiet
street, great location. This home shows a 10+++. Basement fully fin-
ished w/wet bar, stone FP/woodstove, 3 pc. bath and bedroom.
Beautifully landscaped, attached garage. JUST MOVE IN!!!

WELCOME TO SCENIC ELORA

ceramic, parquet and carpet flooring, 2 baths including 4 pc. ensuite,
finished bsmt w/gas FP, games rm and 4th bedroom, Rl for bath in
bsmt., central air Rl and central vac RI. This home shows a 10+++.
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OUTSTANDING 20 ACRE HORSE/HOBBY FARM
Located just north of Hwy. #7 between Rockwod and
Guelph. Run-in shed, professionally landscaped. Truly an
exceptional scenic property. Please call Al McPhedran®.

TRUCKERS/CONSTRUCTION BUSINESSES
Ideal property for trucking, construction business etc. Located close

to Acton. 1275 sq. ft., 243 bedroom open concept t':fLTngaluwT attached
2 car garage, attached separate inlaw suite/office. Separate 40x60
shop, heated, insulated w/separate 200 amp service w/2 large lift
doors, shop large enough for big trucks or construction equipment &
lots of parking. Call Alan McPhedran* at 1-888-656-4348 for details.

75 ACRE
HOBBY
FARM

Lovely 75 acre
farm, house
triple brick,
built 1880.
Partially reno-
ated, new’
kKitchen & bath, updated plumbing & electrical,
good bank barn, drive shed, excellent crop land-
almost all workable. Call Alan* at 1-888-656-4348
for details

ONCE IN A LIFETIME

3300+ sq. ft. 140 year old stone home in Guelph. Words
cannot describe this home - it must be seen. Call Alan
McPhedran® at 1-888-656-4348.
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“AVON” BACKSPLIT ||

quiet small crescent within steps to schools, shopping
and parks.

Features air conditioning, broadloom over hardwood,
walk out to rear gardens, log burning fireplace, private
treed gardens, two car garage, double paved drive.

Priced at $274,900. >
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. Visit us at http:}vww;.fredharri#un. et

Exceptional 3+1 bedroom family home in scenic Elora. Custom built |
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This gorgeous three-bedroom home is located on a i
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