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Wildwood Realty Inc.

REALTOR

85 GUELPH STREET, Georgetown
Georgetown Office

873-8839 454-8706
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g Apalend sty Sy S e Serving Georgetown Area Since 1970
KNOW HOW MUCH OF A HOUSE YOU CAN AFFORD?
Whether you are buying or selling or financing a mortgage, Dave

YOUR HOUSE SOLD IN 90 DAYS
With 27 years of financial and real estate experience, Dave can OR BRUCE ELMSLIE BUYS IT! "

save you time by co-ordinating the purchase or sale of your home

along with providing financial services information. Shop fOl‘ your new home With a “GU ARANTEE S ALE” .
You may already qualify for a mortgage and not even know it! Y o 25 x e ke sk
for the one you are leaving behind. (some restrictions apply) BRUCE ELMSLIE

Here’s how it works!! Broker/Owner

Call now for more information!

Allow me to appraise your present property and establish a current market value, based on comparable property sales in your neighbourhood.

“MARKET VALUE” is defined as a highest price estimated in terms of money which a property will bring if exposed to the market allowing a reason-
able time to find a purchaser, who buys with full knowledge of all the uses to which it is adapted and for which it is capable of being used.
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= Avoid the selling mistakes that could cost you thousands of dol-
= | lars. Bill McKeown, Associate Broker, at Remax Blue Springs ==
= | Realty (Halton) Corp. has prepared “Selling Your Home For All It’s
| Worth”
Inside you'll learn how to sell your home for more money by
* | becoming knowledgeable about how to best prepare your home for
= sale, what fix-ups to make (and not to make) and what buyers typi-
= cally look for. =
You’'ll discover what questions you should ask a realtor, what ==
1l you’re supposed to do when an offer comes in and what takes place =
after the offer has been accepted.

This comprehensive Homeseller's Handbook also contains many , *
Bl other tips, techniques and charts which will help you to sell your [l When Your Purchase Your Home Through Me And You Aren’t Completely 100% Satisfied For Any Reason . . .

B e e et heorio¥ sl I'll Sell It for FREE . . . It’s Just That Simple.

o As a bonus we've included a complete Moving Checklist . . . * NOTICE *
=1 with lists of everything you need to do before and after you list and =

sell your home.

To obtain your free copy with no obligation call 877-5211 and
| ask for “the book”.
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The agreement with me is to sell your property within a specific period of time. If I am unsuccessful . . . I will buy your house for the agreed price
we have established. That's how confident I am in the ability to find a buyer. Should we be fortunate enough to obtain a better price than agreed
upon, I will rebate the difference to you. -

Wouldn't it be a relief to shop for your new home with “ready cash”?? That's how you make a better purchase! A pretty “risky” move for me? Not
really! It is my business to sell properties and I've got a whole lot going for me . . . powerful advertising programs to market your property correctly,
along with the financial connections to assist you when making the move.

“Let me work for you . . . I have specialized in the marketing of resale properties in the Georgetown area for over 26 years. I started my real estate
career with Fobert Real Estate Ltd. in 1970, received countless awards for “top sales achievements”, then moved to Re/max as an associate broker
and received “top sales awards” three years running. I established “ Wildwood Realty Inc.” In 1987 and have been very successful in the sale of prop-
erties in and around the Georgetown area since that time.

Please contact me if you are planning a move, you will be delighted with the efficient and courteous service my Real Estate Company has to offer.

Bruce Elmslie is Committed to satisfaction:

If your property is listed for sale with another broker, please disregard this offer and best wishes for a successful sale.
This offer is not intended to solicit owners of properties presently on the market.
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% wouldn’t sell a house that | wouldn’t buy myself”
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Saturday May 26, 2001

« Holy Cross Parish Hall

224 Maple Avenue, Georgetown

Cocktails: 6:00 PM. (Cash Bar)
Dinner: 7:00 P.M.

Dancing to the Sounds of
MLT Music Productions

Tickets: $25 per person

In Acton, Georgetown, Erin

Rural Routes: Alton, Belfountain, Caledon Village,
Inglewood, Grand Valley, Orton, Cheltenham,
Limehouse, Norval, Terra Cotta, Rockwood,
Orangeville, Hornby, Eden Mills, Bolton, Caledon East

Contact SUE SPIZZIRI1

Tickets Available at Holy Cross Schoal, 222MapigAve

between theWours of 9:00 am. & 3:00 pm. (905-8FFA451) (905)
~aekvenings call 905-877-5140 or 905-873-9210 at 873-0301




