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Kathleen Tancoo and Scott Yetman are pleased |§ |
to announce thein 6 orthcomin gjTl maArriage on

Qeptember 19, 1992 at Gt. John's United || |
Chunch, Jeorgetown. Friends and well - wighers |§ | |
may attend the mansiage cexemony at the church at

4:30 p.m.
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Discovery Toys ed

charged to those using the library.

JUST A LITTLE
TOUGH GOULD MEAN

BIG SAVINGS
1/2 Price Sale!!

During the month of August, private party

Classified "For Sale"” or "For Rent"
ads are on sale for $5.00 + G.S.T. (prepaid)
Call Halton Hills This Week

to place your ad...

873-2254
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By Dianne Cornish

A Georgetown mother of two
who believes “toys enrich a child’s
life” is doing her part to make sure
that children, “in every economic
bracket,” get an opportunity to
enjoy playing with toys.

Elizabeth Kerr has opened a toy-
lending library at her Pennington
Crescent home. There’s no cost
involved in borrowing the toys,
books and games at the Kerr house-
hold. All that’s required is that the
borrower phone ahead, provide
some sort of identification along
with a name, address and phone
number where they can®e reached.

What makes the set-up unique is
the great variety of toys which Kerr
has at her disposal. The toys are
available in such large quantity
because the Georgetown woman is
an educational consultant and man-
ager with Discovery Toys, a direct
sales organization that markets
toys, books and games to enhance
child development.

Puttmg a Price
tag on Service

With Don Hearn*
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ucational consultant and manager Elizabeth Kerr stands behind a display of toys, games
and books available at the newly-established toy-lending library in her Georgetown home. No fee is

Toy-lending library opens in Georgetown home

Ever since she took on the direct
sales career, Kerr has offered a toy-
lending service to her customers. It
all began when she was showing
the line of toys at a private demon-
stration party. One of the people
present said they would like to buy
more toys for their children but
couldn’t afford it.

Kerr decided that she would lend
the toys to customers experiencing
the same financial restrictions.

Now, she’s decided to offer the

same opportunity to all Georgetown
and area residents. “In these eco-
nomic times, it makes sense,” she
stated while talking about the need
for the service.

“A lot of parents cannot afford to
buy toys,” Kerr remarked, adding
that she is a great believer that chil-
dren shouldn’t be deprived of toys
and games which play a large part
in their overall development. “Toys
really challenge children to learn
and explore,” she stated.

Continued on page 15
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In other words, the buyer and seller
earn the real estate sales commission they
think is being saved. The seller will

always try and get as much of the com-
mission you believe you are saving to
cover the cost of his time and marketing.
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We are home buyers who have

been searching for a home for

about 3 months. Most real estate
agents we have met at open houses never
call us back with a list of homes avail-
able. Those that do call have listings that
seem very overpriced. This month we
received a brochure at our home from a
company that advertises homes for sale
by owners. Do you think we can save by
buying from an owner without a real
estate agent?

No. The market value of a home is
Athe same whether or not a real

estate agent sells it. If you buy
direct from an owner without a real estate
agent, then you and the seller will proba-
bly have to do much of the work an agent
normally handles such as arranging a
mortgage, creating a legal contract,
preparing market analysis, and advertis-
ing. In addition, the private buyer should
obtain an appraisal by an accredited
appraiser.

[ agree with you that many real estate
listings appear to be overpriced. Some
homes sell for less than the asking price.
Before making an offer to purchase, 1nsist
that your agent shows you a list of recent,
nearby, comparable home sales. Although
some homes sell for full asking prices,
you may be surprised at the difference
between asking prices and the actual sell-
ing price.
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Your agent should also show you the
homes listed on the multiple listing ser-
vice (list of all homes offered for sale by
all brokers), not just his own company's
listings. Realize that not all homes are on
M.L.S., especially new homes. These you
may have to discover yourself by study-
ing the papers and visiting new home pro-
jects.
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Classified Advertising Rates
Word Ads - Wednesday & Saturday, 15 words - $10 + GST; 10¢ each extra word
Garage Sale Ads - Wednesday - $10 + GST
Deadlines
For Wednesday's edition, the deadline is Monday-at 5 p.m.
For Saturday's edition, the deadline is Thursday at 5 p.m.

For more information on this series of arti-
cles or help with your own real estate needs,
please call Don Hearn Sales Rep* at the office
877-5165 or at home 853-4244.




