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By EDMUND FRY

If you have decided to buy mutual
funds, choosing who to buy them from can
be confusing. There are mutual funds
specialists, investment dealers, financial
planners, stockbrokers, bank and trust
company employees and life insurance
agents.

known as “captives” represent only one
mutual fund family. Likewise, insurance
agents sell only funds affiliated with the
company they represent.

Still, the question remains: who are you
going to give your business to? An
independent salesperson or planner may
offer a wider range of funds than a

| mproz)m g V_Vhere do you begi_n? You start ‘by “captive” representative. But this has little

Y dd looking at products available and service bearing on the quality of the funds

OUr oaas provided. For example, some stock themselves. Many funds sold by “captive”

Q gai nst brokers and fund specialists will offer to sales agents have performed as well as

; sell you funds from several different those sold by representatives of several
Canada’s groups such as Trimark Investment different fund groups.
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- 4 Manage Your Money
& Reduce Income Taxes
& Save & Invest
* @ Structure Investments
& Optimize Insurance Costs
¢ Retire Financially Independently
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A BASIC COURSE ON"THE WHAT’S, WHEN’S AND HOW'’S
OF PERSONAL FINANCIAL PLANNING FOR
FAMILIES AND INDIVIDUALS

Next Course: March 2, March 9
7:00 p.m. - 10 p.m. $30 per person $15 study guide

Registration & Information (905) 873-1877
Money Concepts, 348 Guelph St., Georgetown

Thesolution
for investors
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- a full-service package, which includes a
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paying your hard earned dollars for a
service or a product, the smart shopper
will investigate the salesperson as well as
the product. Unfortunately, virtually
anyone can call themselves a “financial
planner.” Provincial securities regulators
are aware of the potential for abuse and
are considering requiring all financial
planners to register with them. Already in
Quebec, only those individuals who have
the proper qualifications, such as the
Chartered Financial Planner designation
(provided to those men and women who
successfully complete a series of
educational courses), are allowed to use
the title of “Financial Planner.”

Ask your friends about who they trust
with their investments. And when you
narrow the possibilities down, don’t be
afraid to check the credentials of the
financial planner or planners you are
considering. Remember, it’s your money.

An important criterion for judgment
should be how well the salesperson
understands your investment needs and
goals. Regardless of his or her affiliation,
the financial planner you choose should
tallor your investment portfolio to your
specific requirements. Also, the funds you
select should be compatible with your
investment philosophy.

Service 1s another major factor. When
you have decided which funds you want to
invest your money in, any broker or fund
dealer can fill your order. But if you want
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* Rate subject to change without notice *

Call

Rick Fisher
1-800-414-0614

Choosing a broker or planner right for you

detailed analysis of your financial needs
followed by investment recommendations,
you could pay a higher commission.

Consider asking the prospective
financial planner the following questions:

* How much will it cost to buy into the
fund after commissions and fees?

* Will you received an annual review of
the fund manager’s investment strategy?

» Will you be notified of any significant
changes?

e Is detailed information about the fund
or funds you are considering readily
available?

* Will your investments be compared
periodically with competing funds?

* Will your salesperson check with you
on a regular basis to see whether your
investment needs have changed?

Ultimately, a successful relationship
will depend on personal chemistry. How
confident do you feel about this or her
investment expertise? Have they been in
the market long enough to understand how
It works? Do they know the risks
underlying the investment strategy of the
funds they are selling?

As an investor, you need to know the
answers.

Edmund (Ted) Fry who owns Edmund
Fry and Co., has been in the financial
services business for 15 years and has
earned a professional designation of CLU
(Chartered Life Underwriter). His
business is located in Glen Williams. Tel:

873-2534.
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I you need an RSP that will outperform but don’t want to check the stock
market pages every day, Investors Digest offers this thought: “...funds
such as Trimark’s Canadian Fund have achieved excellent long-term
returns...without causing unitholders to go racing for their ulcer

medications.”

TRIMARK FUND performance as of December 31, 1994
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TRIMARK CANADIAN FUND performance as of December 31, 1994
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ATRIMARK
MUTUAL FUNDS

WE MANAGE.
[O OUTPERFORM.,

PETER C. MASSON B.Sc. M.B.A.

10 Fagan Drive, Georgetown, Ont.
Phone 877-7216
Regal Capital Planners Ltd.
Head Office, 319 Bridgeport Rd.
Waterloo, Ontario N2J 2K9

For more information on

Trimark’s RSP Mutual Funds contact:

All retums, audited by Emst & Young, Chartered Accountants, are historical annual compounded
total rates of rctwrm and reflect changes in unit value and distributions reinvested. They do not take
into account sales charges or administrative fees payable by unitholders which would have reduced
returns. Past performance does not guarantee future results. Your unit value and investment retumn will
fluctuate. Important information about any mutual fund is contained in its simplified prospectus. Read
your prospectus carefully before investing. You can obtdin one from the financial adviser listed above.

Designed by Trimark Investment Management Inc.

g7aa X.]. BEATTY FINANCIAL CORP

" Member of Correspondent Network, FIRST MARATHON SECURITIES LIMITED
Member of the Investment Dealers Association

42 WYNDHAM STREET NORTH
SUITE 401, GUELPH, ONTARIO, N1H 4E6
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PLANNING FOR THE FUTURE STARTS NOW!
INDEPENDENT FINANCIAL | ™%

COUNSELLING B
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What will WE. look at? g%

- INCOME REPLACEMENT at Retirement, Disability and Death.
- TAX DEFERRAL for Retirement and/or at time of severance

- RISK VS RETURN Evaluation of Investment Alternatives Serving Halton Hill
- DESIGN of a plan to meet your goals since 1985

INDEPENDENCE means choice from the Market’s Best:

- PRODUCT DESIGN for your needs, GIC, RRSP, LIF Annuity, Group RRSP,
Pension, Group Life & Health Benefits

- RATES from Banks, Trust and Life Companies

DAILY BEST RATE SURVEY
CALL:

EDMUND FRY & CO., Investments & Insurance

3 Tweedle St., Glen Williams, Ontario L7G 354
Tel: (905) 873-2534 Fax: (905) 873-7526

EDMUND A.C. FRY, CLU




