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Here’s what I think... '

For what it’s worth (no

If you are in the market to
I acquire a new vehicle now, do

not hesitate. If you were
planning to be in the market within
the next year or so, step up your
plans. Here’s why. A question asked
quite often by friends, family and
neighbours is: “When’s the best
time to acquire a new car or truck?”’
- Traditionally I have answered this

way: There is
no “‘best” time.
Incentive
programs at

Advertorial

manufacturer
about the same
with each
incarnation.

different times
of the year differ in target market
only (payment buyers, cash buyers,
leasers, no payment for x days, etc.).
The incentive, regardless of how 1t
is presented, usually costs the

- Therefore, find
a local dealer with whom you are
comfortable doing business. If he or
she has served you well, keep going
back. If her or she messes up, tell
them. Most dealers I know at least

16

t much):

want an opportunity to address a

complaint. |
NOW, let’s fast forward to
December 2000. Here’s my
interpretation of what is going on in
the automotive industry and why this
could possibly be the best time to
acquire a new vehicle. In most cases,
particularly with the. largest

. automakers in the world, supply has

caught up with demand. Chrysler
usually feels the effects before the
other big guys for two reasons. Our
manufacturing plants, such as the
one in Bramalea, are widely
recognized as being highly efficient.
Combine this with Chrysler’s
worldwide market share being lower
than Ford and GM (not in Haltoi
Hills) and it is easy to understand
—— why we catch up to demand before
| others. .
But as the saying goes” “When
Chrysler sneezes, the other guys
catch cold.”So be prepared to hear
more about temporary shutdowns of
auto manufacturing and supplier
plants as the industry “adjusts™ and
“corrects” its overproduction
situation. This is not a time for panic, -
heck I still have a major expansion
in the works. Folks, the market has
been “overheated” or artificially
high for several years! What'’s wrong
with getting back to “normal?”
Finally, manufacturers are taking
a long hard look at this incentive
thing. They are expensive to
implement and subsequently
advertise. Personally, I would like to
see them eliminated altogether. I
would like the “budget” split
between reducing the price of new
cars and trucks and areward system
for top dealers in their marketplace.
These achievement dollars would -
then be funneled into local projects
such as the hospital, local motion,
charities, etc. but that’s a little ways
down the road, ’'m workingonit.
SO00O0 that’s why I think this
is an exceptional time to-make your
deal. I sincerely believe it won’t ever
be better than it is now. Those of you
who have followed my “ads” for the
past eight years know I’ve never said
] | this before. I don’t think I’ll ever get
ST the opportunity to say it again.
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ON VIRTUALLY ALL 2001/2000 MODELS

NO DOWN PAYMENT AND NO PAYMENTSFOR 90 DAYS
' OR CHOOSE

0
/ OT purchase financing for 48 months on virtually all 2000 models or for 60 months on all Neons.
ENDS JANUARY 6TH, 2001

ON ALL USED VEHICLES
NO PAYMENTS FOR 90 DAYS

Ask salesperson for details

@ Viper, Chrysler Prowler and PT Cruiser. Vehicles must be ta

Chrysler customers read the fine print: *'These are imited lime offers that apply to retail deliveries of virtually all 2001/2000 models excluding ken from relailer

inventory for personal use only. grmt be combined with any other offer except Grad Rebate. Offer applies 1o price before trade-in. See retailer for complete delails and conditions. “Your retailer will take $500 off the price of
. selected in-stock 2001/2000 models, deduct any applicable retailer discount and then reduce the price by a further 7%. The 7% “GST Break® does nel apply to freight, retailer installed accessornes, warranties, laxes or administration
costs. '0% purchase financing for a 48-month term on vifually all 2000 models and 0% purchase financing for a 60-month term on all Chrysler Neon models. Example: 20 000/$25,000 @ 0% APR/4B month term, Monthly payment
is $418.67/$520.84, €ost of borrowing is $0. Total obligation is $20.000/$25,000. Example. $20.000/$25.000 @ 0% APR/60 month term: Monthly payment is $333.33/5416.67 Cost of borrowing is $0. Total obligation is $20,000/
$25 000. Complimentary tank of fuel with every purchase or lease of a new 2000/2001 vehicle Some conditions apply. See retailer for details. ®Jeep is a registered trademark of DaimlerChrysler Corporation used under licence by
DaimlerChrysler Canada Inc. DaimlerChrysles Canada Inc. is a wholly owned subsidiary of DaimierChrysier Corporation
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Georgetown Chrysler (1993) Ltd.
336 Guelph Street, Georgetown

Website address:
877-0149

]l Attention Fleet
Customers!

A
A Did you know you could
T, request your vehicle dropped
at Georgetown Chrysler and receive
the same quality service we offer
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Dodge !
Jeep \

all our customers ——
Call to enquire P

www.georgetownchrysier.com



