
Limited time bi-weekly lease offers available through Honda Financial Services Inc. (HFS), to qualified retail customers on approved credit. Bi-weekly
payments include freight and PDI (ranges from $1,495 to $1,695 depending on 2014 model), EHF tires ($29), EHF filters ($1), A/C levy ($100 except
Civic DX & Fit DX models), and OMVIC fee ($5). Taxes, license, insurance and registration are extra. �Representative bi-weekly lease example: 2014
Civic DX Sedan // 2014 CR-V LX 2WD // 2014 Fit DX on a 60 month term with 130 bi-weekly payments at 1.99% // 1.99% // 0.99% lease APR. Bi-
weekly payment is $84.92 // $134.92 // $66.95 with $0 down or equivalent trade-in, and $600 // $1,000 // $2,100 total lease incentive included. Down
payments, $0 security deposit and first bi-weekly payment due at lease inception. Total lease obligation is $11,039.26 // $17,504.05 // $8,703.92.
120,000 kilometre allowance; charge of $0.12/km for excess kilometres. PPSA lien registration fee of $45.93 and lien registering agent’s fee of $5.65,
due at time of delivery are not included. For all offers: license, insurance, other taxes (including HST) and excess wear and tear are extra. Taxes
payable on full amount of purchase price. Offers only valid for Ontario residents at Ontario Honda Dealers. Dealer may lease for less. Dealer order/
trade may be necessary. Vehicles and accessories are for illustration purposes only. Offers, prices and features subject to change without notice. See
your Ontario Honda Dealer or visit HondaOntario.com for full details. ��Based on Association of International Automobile Manufacturers of Canada
(AIAMC) data reflecting sales between 1997 and December 2013. �Based on Fuel Consumption Guide ratings from Natural Resources Canada. Transport
Canada approved test methods used. Your actual fuel consumption will vary based on driving habits and other factors – use for comparison only.
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NEWLOWERPAYMENT

Only an event this huge can celebrate payments this great.

$85@1.99%

LEASE BI-WEEKLY‡ FOR 60 MONTHS�WITH $0
SECURITY DEPOSIT. EXCLUDES LICENSE AND HST.

APR

2014 CIVIC DX MODEL FB2E2EEX

$0DOWN
PAYMENT
/OAC

LEASE BI-WEEKLY‡ FOR 60 MONTHS�
WITH $0 SECURITY DEPOSIT.
EXCLUDES LICENSE AND HST.

$135@1.99%
APR

2014 CR-V LX MODEL RM3H3EES

LEASE BI-WEEKLY‡ FOR 60 MONTHS�
WITH $0 SECURITY DEPOSIT.
EXCLUDES LICENSE AND HST.

$67@0.99%
APR

2014 FIT DX MODEL GE8G2EEX

Canada’s
best-selling car
16 years in a row.��

$0DOWN
PAYMENT/OAC

$0DOWN
PAYMENT/OAC

FROM 7.3 CITY / 5.5 HWY (L/100 KM)�

FROM 9.0 CITY / 6.4 HWY (L/100 KM)� FROM 7.1 CITY / 5.7 HWY (L/100 KM)�

LEASE PAYMENTS INCLUDE FREIGHT AND PDI.
‡BI-WEEKLY LEASE ONLY AVAILABLE ON 48-MONTH TERMS OR GREATER.
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Malibu earns IIHS 
2014 top safety pick

The U.S. Insurance Institute for 
Highway Safety has named the 2014 
Chevrolet Malibu with available For-
ward Collision Alert a Top Safety Pick. 

The distinction requires cars to re-
ceive high marks in crash worthiness 
and achieve a basic, advanced or su-
perior rating for frontal crash preven-
tion.

The crash tests consist of front, 
side, roof strength and head restraint 
tests. 

In order to receive 2014 Top Safety 
Pick status, the 2014 Malibu had to of-
fer a frontal crash protection system 
meeting IIHS requirements as well as 

receive a “Good” rating – the highest 
classification used by IIHS – in four 
of the five crash tests and no less than 
an “Acceptable” – the second highest 
classification – rating in the fifth test.

This differs from the 2014 Top Safe-
ty Pick Rating that required a car to 
receive a “Good” rating in four of the 
five crash tests and no less than an 
“Acceptable” rating on the fifth test – 
without offering a frontal crash pro-
tection system meeting IIHS require-
ments.

The 2014 Malibu exceeded those re-
quirements, achieving a “Good” rating 
in all five tests. 

The Chevrolet Malibu has earned a Top Safety Pick from the U.S. Insurance Institute for 
Highway Safety.

MOPAR 2014 Dodge 
Challenger sells out

If you blinked, you missed it. 
The limited edition Mopar ’14 Chal-

lenger, the latest Chrysler Group LLC 
vehicle to come straight from the fac-
tory already upgraded with Mopar 
products, has sold out in just the first 
day after being made available to deal-
ers.

The Mopar ’14 Challenger is the 
most recent limited-edition vehicle 
offered by the brand, continuing the 
success of the Mopar ’10 Challenger, 
Mopar ’11 Charger, Mopar ’12 300 and 
Mopar ’13 Dart in demonstrating how 
owners can personalize their rides 
with Mopar products — even before 
driving away from the dealership. 

With only 100 built, the Mopar ’14 
Challenger is the rarest limited-pro-
duction Dodge Challenger offered to 
date.

Many unique features contributed 
to the Mopar ’14 Challenger’s quick 

sellout, including two exterior color 
options and three Mopar Blue stripe 
options. A 5.7-liter HEMI V-8 engine 
also rumbles beneath the Satin Black 
Shaker hood scoop, while exterior 
design elements include 20-by-8-inch 
Gloss Black aluminum wheels with 
Mopar centre caps, a unique Black 
Vapor grille surround, a black fuel-fill-
er door, a Satin Black deck-lid spoil-
er with Gloss Black “Mopar Design” 
badge and “Mopar” quarter-glass de-
cals.

Although all 100 Mopar ’14 Chal-
lenger vehicles have been spoken for, 
enthusiasts can still build their own 
similarly personalized and unique, 
one-of-one Dodge Challenger.

Customers taking delivery of a new 
Dodge Challenger can have their ride 
personalized in a similar way to the 
sold out version right at their local 
dealership. 


