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A helping hand

Finding the right home, getting a
fair price, calculating mortgage
rates, figuring out closing costs...all
of these factors and many more
make buying a home an over-
whelming process.

However, a Realtor can guide
you through the home buying pro-
cess and transform this confusing
experience into one of the most
exciting times of your life.

Think of a Realtor as a profes-
sional who brings buyers and sell-
ers together for the sale of a proper-
ty. Realtors are licensed real estate
professionals who are members of
their local real estate boards.
Therefore, they have access to the
MLS services which are operated
%y these boards.

This service provides Realtors
with a listing of a wide variety of
properties for sale, which could
very well include your “dream
home”.

Who does a Realtor work fdr?

A Realtor usually works for the
seller, and, therefore, represents his
or her best interests. However, as a
buyer, you can still expect compe-
tent service knowing the Realtor is
bound by ethics and law to be hon-
est and thorough in representing a
property for sale.

A Realtor will provide you with a
wide range of services and will not
take it for granted that you know all
the in’s and out’s of buying a home.
So, one of the first things he or she
will do is thoroughly explain what
to expect, so you don’t encounter
any surprises along the way.
Narrowing Down Your Choices

A Realtor will help you zero in
on specific locations for your new

home. He or she will also help you
decide what type of home you would

‘Hike to buy since there are many

options such as new homes, resale
homes, townhouses and condomini-
ums. In addition, a Realtor will help
you differentiate between your
needs, wants and what you can
actually afford.

This profile of your home is com-
pared with what’s available on the
market. A Realtor will then accom-
pany you as you view the house and
help you assess whether or not the
property and price is right.

When you actually discover your

“dream home”, a Realtor will help
you select the most appropriate
mortgage option and obtain financ-
ing at the most attractive prevailing
rates and terms.

Negotiation Skills

Negotiating is one of a Realtor’s
areas of expertise. So, you can rely
on him or her to arrange a fair
price for your home.

A Realtor will assist in negotiat-
ing an offer, act as a mediator to
smooth over any potential conflicts
between you and the seller and
draw up a legally binding contract.

The best part about using a
Realtor is that the fees for his or
her services are usually paid by the
seller of the property.

Selecting a Realtor

So, how do you go about finding
a Realtor to help make your home
buying dreams a reality? Actually,
there are several easy ways to
make your selection.

One of the best ways is to ask
your friends, relatives and neigh-
bors if they can recommend a
Realtor who they have used in the
past.

Another way to become familiar
with Realtors is to check local
newspaper advertisements. Many of
them operate in specific areas
where they know the properties and
locations very well because they
research all the listings and inspect
many of the open houses.

Another fun and effective way to
meet Realtors is to visit open house
in an area where you would like to
buy your home. You can also check
the real estate signs in that area for
names of Realtors.

Once you've narrowed down your
choices to a couple of Realtors,
make sure that you interview them
to find out which one has the best
combination of experience and
knowledge in the type of home and
area that you are interested in.

Of course, personality, reliability
and reputation should be strong fac-
tors in your decision. Also ask them
for references form previous buyers
and sellers who have worked with
them.

Once you have selected a
Realtor, remain loyal to him or her
if this individual has earned your
trust.

Keep in mind that he or she will
be spending a lot of time and effort
to help you find the right home and
will not be paid until the transac-
tion is completed.

This article is provided by local
Realtors and the Ontario Real
Estate Association (OREA) for the
benefit of consumers in the real
estate market.
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ARIES
Mar. 21-Apr. 19

TAURUS
Apr. 20-May 20

GEMINI
May 21-June 20

CANCER
June 21-July 22

LEO
July 23-Aug. 22

VIRGO
Aug. 23-Sept. 22

'LIBRA
Sept. 23-Oct. 22

SCORPIO
Oct. 23-Nov. 21

SAGITTARIUS
Nov. 22-Dec. 21

~CAPRICORN
Dec. 22-Jan. 19

AQUARIUS
Jan. 20-Feb. 18

PISCES
Feb. 19-Mar. 20

changes.

“benevolence”.

'
ANNE GENOE

Assoclate Broker

A more confident attitude will increase your chances for
success. Remain optimistic even in the face of adversity.

Someone may question {(mr leadership. Take the time to
examine your motives.

In order to beat the competition, deploy your wit and wis-
dom. Concentrate on doing it right.

Devote some time to Spring cleaning. Replace anything that
has become outdated.

et rnid of those cobwebs.

A private matter should remain so. Don’t disclose any
more information than is necessary.

ou may need to make some

A small financial problem gets sticky. Solving it will
require greater effort on your part to control spending.

To better satisfy those in charge, look for alternatives to
your current problem solving techniques. Change is good.

Someone asking for advice needs you to listen to his/her
problems. Just getting them out in the open will help.

Don’t be offended if friends offer a helping hand. Accept
their assistance graciously. It will be needed.

A candid remark made innocently could land you in hot
water. Think before you speak.

Do not be deceived by the appearance of generosity in
another, for eventually you will have to pay for his

Your desire to travel will have to be postponed. Another
time will be more profitable. Stick close to home.
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SUBURBAN (91) INC.
360 Guelph St., Georgetown

877-5211

Suburban (91) Inc., Realtor

360 Guelph Street, Georgetown

Lorraine
Hurley

Sales Representative
(905)
877-5211
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Services Broker
Town & Country

Georgetown

Sales Representative*

“Helping people
find their
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Residential Real Estate

Properties Division
170 Guelph Street,

DONNA ROBBINS ROYAL LEPAGE
T

LOCATION,
LOCATION,

LOCATION

e Unit #1: 2 open plan
« offices, 3 private offices,
' reception office + area,
* kitchen. Unit #2: Front
. open plan office includes
.. | |reception, rear open plan
& | | office with 2 small private
 offices. For rental informa-
& tion call Lorraine Hurley*

877-5211. RMLH071-94
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NEED TO STORE HEAVY EQUIPMENT?

* 50’ x 44’ outbuilding with 12’ door

* 10 private acres of trees & stream

* Overflowing artesian well

* 3 bedroom, custom built, ranch style home built just 8 years ago

* Main floor family room with woodstove

* 14’ x 36’ country kitchen with pine cupboards
& walkout to cedar deck

* Bright, comfortable 1 bedroom in-law suite

* Cedar bathroom with jacuzzi style bathtub

* Located on 8th Line of Erin Township

* Only $299,000

Call Donna Robbins* 877-0173.
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NEW RAVINE LISTING

$369,900

Would you like the LARGEST lot in
a new subdivision? The ONLY
model home of its kind? A master
bedroom 20 ft x 40 ft. An open
concept kitchen, family room with a
STONE FIREPLACE plus MUCH
MUCH more. Well call us today as
it is the ONLY one. Ask for Marion
Brown or Jessie Jacobs. 0042
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Jessie Jacobs
Sales Rep*
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Marion Brown
Sales Rep*

45 ountainview Rd. N.
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EDGE OF TOWN
PRIVATE PARKLAND,
STREAM, WOODS!!

| Exclusive cul-de-sac with cus-
| tom built residence features oak
| plank flooring, 2 fireplaces,
French doors, stunning oak
kitchen with built-in appliances,
“ | Iinterlock brick driveway, security

- system, central air, high efficien-
cy gas furnace, totally finished
“ ground floor walkout basement &

' much more. Call PETER* or
YVONNE* HRKAC.

RM132-93

Suburban (91) Inc.
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