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Countrywide continues to grow | Home builders

Countrywide, the Mississauga
based real estate network which
was launched just seven years ago
1S making major inroads in the
Canadian marketplace.

With franchises in place in all
provinces from Quebec to British
Columbia, Countrywide has become
one of the fastest growing real
estate systems in the country.
“Adding offices in the Atlantic
provinces, which is planned in the
next few months, will make us truly
country-wide,” says Hugh Cook,
Executive Vice-President of
Operations.

At a recent three-day workshop
in Niagara Falls, over 60
Countrywide broker/owners and
managers from the Ontario region
attended to discuss the future
trends of real estate brokerage.
Guest speaker, Allan Baylis, an
internationally renowned speaker
and an expert on real estate broker-
age, as well as professional and per-
sonal growth said the way tradition-
al brokerages have operated in the
past i1s now passe. “The ‘90s is a
decade where we must become
more knowledgeable, and profes-
sional, we must provide more
value-added services: we must
build better personal and business
relationships, always going the
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extra mile with our clients, as well
we must create career paths for our
salespeople to allow them to grow
and develop.”

The chairman of Countrywide,
Tom Morrissey, addressed the
group and throughout his talk con-
tinued to stress the need for change.
He said the way traditional broker-
age 1s operated will be non-existent
by the end of this decade.

“The majority of all real estate
brokerages will operate from real
estate centres which will house
smaller-sized (one to six people),
more efficient brokerages while the
centre will provide the necessary
administrative support systems for
them. This concept provides the
necessary graduation path for the
truly professional realtor who does
not have the inclination for the myr-
1ad of managerial or administrative
headaches.”

Morrissey also said that having
a number of smaller brokerages
operating independently and at
arm’s length from each other will
go a long way in solving the grow-
ing concerns of dual agency. “A con-
sumer can deal as a vendor with
one broker while a potential pur-
chaser can be represented next
door by a buyer broker.”

Also present at the three-day
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"WALK IN THE

Are
nesters; kids out on
their own! Looking
for that not too small
bungalow near the
Golf Club and park
on superb lots. 1700

1 MINUTE TO
GOLF CLUB

A beautiful spacious
4 bedroom, large
master and ensuite,
3 other large bed-
rooms. Great design.
A really sharp looker,
comfort with ele-
gance.

BARRAGER®*

2850 SQ. FT.

4 BEDROOM

Main floor every-
thing with library.
Quality living.
Call today for
details.

ELEGANCE &
CHARM IN THE

Walk to golf course.
See me today for
complete package.
Don't wait. Call me
for details. 2700

workshop was Stu Shannon, presi-
dent of Countrywide Western
Canada - the master franchise for
Western Canada and Gilles Lauzon,
president of Services Immobiliers
Countrywide Quebec Inc. - the mas-
ter franchise for the Province of
Quebec.

Cook announced new franchise
openings in the coming weeks in
Fergus, Guelph, Northeast Oakville,
Oak Ridges, Holland Landing and
Port Colborne as well as Williams
Lake and Kelowna, B.C. and
Moncton, N.B. Several locations are
also being considered for
Countrywide Real Estate Centres.

Cook went on to say that new
salespersons are being added to
carry the Countrywide message
across Canada every day and he
predicts a sales force of over 2,300
by year end. We are extremely
proud that we have not only sur-
vived the long, difficult recession
but we have continually expanded
the network and are now well posi-
tioned to become one of the top real
estate networks in the country.

Cook 1ndicated that each person,
without fail, came away from the
workshop feeling rejuvenated, with
a positive attitude, prepared to
meet the new challenges of the ‘90s
in our industry.

~ potential owners

- said president Claudio Cinapri. e |
 “These easy-to-understand summaries will assist consumers in
- 'making informed decisions.” SR LN

.. The guide ‘Home ownership: Is it a good investment?’ summarizes
~an independent research study by Clayton Research Associates Ltd.,

- showing why owning a home is a sound, long-term investment.

_ group
release guides for

" The Greater Toronto Home Builders’ Association (GTHBA) has
released two new guides designed to inform potential new home pur-

.- “The association believes the homebuying experience should be a

positive one, and consumer education is the best way to ensure this,”

. The study found that over the long term; homeowners accumulate

significantly higher net worth than renters. -

-The guide ‘Home ownership: Is this a good time to buy?’ focuses on
the reasons why Clayton Research believes today’s market presents

~ the best time in a long time to buy a home. For example, low interest
~rates, wide selection, great values at rock-bottom prices and the
RRSP Home Buyers’ Plan. ' i

~According to Clayton, the stage is set for recovery. After the recent
period of stagnation, we can expect stronger growth in Canada’s econ-
omy over the next few years. 2 -

The two new pocket-size guides follow the GTHBA's August release
of a guide describing the structure and benefits of the RRSP Home
Buyers’ Plan. To date, more than 20,000 copies of the RRSI> guide have
been distributed.

All three guides are being distributed through builders’ sales
offices as well as directly by the association.

Re/Max Suburban (91) Inc.
877-5211

874-3051 - Toronto ¢ 833-7117 - Erin
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ABSOLUTELY
FABULOUS IN
BALLINAFAD

Luxury 4 bedroom executive
home. Spotless from top to
bottom with quality through-
out. Beautiful private yard,
cement pool, bar and shuffle-
board, security system and
heat pump. Truly a pleasure

to show. Call RM267-92

DAVID
BARRAGER*

2450C
DAVID

NEW LISTING!

Very well kept bungalow
on half acre in town.
Easy walk to golf club.
Large eat-in kitchen and
w/0 to deck, family room
with FP and walkout to
deck, spiral staircase to
basement, walkout in
basement, superior lot.
This home is still under
Ontario Home Warranty.

10++. Call RM298-
92

2950

DAVID
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BEAUTIFUL

3 bedroom Cape Cod.
Open concept home,
1.7 acre. Walkout
basement, family room
off kitchen with fire-
place. Separate dining
room and living room.
Show and sell. Vendor
says sell!! Call

DAVID BARRAGER* |
RM288-92
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SEEING IS
BELIEVING

Elmore Dr., Acton
New Barzotti kitchen &
bath. New roof 1989.
Large family room with
walkout to deck. Incl.
appliances, eat-in
kitchen. Mature Land-
scaped ot backing on to
greenbelt. 041-93

DAVID BARRAGER*
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