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. | Last-minute appoi’i:ntments

(NCY—Once you have listixd your home
with a read estale broker, you, naturnily,
expect them Lo da their best to sell your
home a3 quickly as possible.

During the listing period, most sale-
speople arrange appointments to show
your home with sufficient lead time
arncd at times that arc convenient (0
everyone. That's what we'd all hike,

However, sometimes a salesperson
trics (0 make a last-minutc appoint-
ment. That's because his prospect/
client is oo a tight schedule. Should
you be annoyed? NO! In fact, last-
minute appointments are usually the
best ones.,

Why? ‘Thesc are usually buycers
from out of town moving into your
arca. They are short of time, House-
hunting trips are usually only a couple
of days. S0, they don'thave the luxury
of time when trying to squecze in sev-
cral houses in a single day. Morcover,
they want and need a housc now—not
in a year. Hence, this type of buyer is
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Jamie Johnston

also more likely to make an immediate
offer to buy.

Inn contrast, someone who already
owns a home in the area, but would like
tobuya hi%g:r onc can take their time,
They can look for months and never
make an offer.

So, if you are really interested in
selling your home, approach the last-
minute appointment as an unity.
Even if you have to scramble 10 organ-
ize your home, remember, this could be
your buyer!

For a fres copy of “How to Sell Your
Homa", please contect the Canada
Trust/Realtor office nedarsst you.

ANNE BAHR
S5ales Rapressntpiive
Res: 877-1875

Redeem this certificate and find out! The bearer is
entitled to a FREE MARKET EVAULATION of
his or her property, at no obligation, by Anne or
ity Realty Limited,

Kathleen, representing Royal C

Realtor.

Please call us personally for an appointment.

877-5296
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The electronic air cleaner. A
must in an energy efficient home

{NC3—In these days of hiph encrgy
prices most homes—even older ones—
arc fairly "tight’. This means air does
not pass casily in and out when win-
dows and doors are shut. This cen-
serves cnergy by preventing the escape
of airthat has been centrally wammed in
winler or centrally cooled in summer.

A problem that arises from this is
that pollutants can’t escape—dust,
pollen, animal dander, bactena, tobacco
and cooking smoke, 1o name a few.
This inlerior air, therefore, should be
cleaned,

Inthe winter somecleaning effect is
achieved by the nir's ing through
the fumace’s Nilters, This is not espe-
cially efficient. Anelectronicaircleaner
is 10 1o |5 ttmes more cflicient than a
atandard furnace filter. I vses an elec-
trical charge to"zap” dirty air particles
and capiure them. An ¢lectronic wr
cleaner is effective even on particles so
stall an elecironic microscope wauld
be mequired to sec them.  Tobacco

smoke, for instance, is made up of
particles thal small.

Electronic air cleaners have perma-
nent aluminum cekls. that can be re-
washed in a dishwasher of laundry tub
and reused almost indefiniicly,

In addition to giving you clcaner air
to breathe the clectrenic air cleancr
helps your heating end cooling systoim
function more efficiently.

This is a good time of year 10 con-
sider adding an electronic air cleaner to
your home's comlen sysiem. During
the cald months ahead windows have
ta be kept shut, wexd the air cleaner will
clean and freshen the air you breathe.

Whensummercomesagainit's in place
to work with your cemml air condi-

ttorrer, if you have one, or with your

fumace™s (an.

Onc of the electronic aitcleaners on
the markel tha! mects with the approval
of most experts is the 1CG Pumlizer.
This product traps vp 10 95% ol air-
bome contaminanis, including dust,
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ATTENTION FIRST

This lovely brick bungalow 15 contrafly located »
Gaorgatown, and is linishoed from top 10 bottorn for
$189,800. Sparkiing Hardwood floory, big bright

Home
Comfort
News

smoke, prease and dirl.  1'» casy 1o
maintain and the dependability of the
design is well-proved.

For all your homa comiort solutions
contat your local ICG Heating & Alr
Conditioning Dealer, or, for your
nearsst dealer, call 1-800-387-1300.
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KATHLEEN DOBBIE
Sales Representallve

Res: 877-7383

* 2 AGENTS
TO PROVIDE
DOUBLE SERVICE

+ HOME PREPARATION

windows. a lencod yard and lota ol parking mako

Ihia home a traat 1o view | you want your in-lows to
olay for n while, you can pccommodato them o0
Check it oul with Glanda Hugnos

WIGGLE YOUR
in the "barelool broadloom™ in this Park Distnct
home Family odented with eal-in kitchen, spacious
bodrooma. ficaplace in the family room, pus a guenl
badroom and den. View afl this for $249.800 with
Glenda Hughes or John HY.
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ADVICE FOR TOP
MARKET SELLING

% 24 HR. SERVICE —
WE CAN ALWAYS

BE REACHED

A+ CONTINUQUS FEEDBACK
ON YOUR PROPERTY

MRS58 44

WHILE IN QUR CARE

4« NATIONAL EXPOSURE
THROUGH THE NRS
CATALOGUE OF HOMES

JOHN HILL
Sales Rapresonialive

TOLL FREE PAGER:
1-559-2198
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NATIONAL REAL
ESTATE SERVICE

Business: 873-0300
Resldence: 877-8402
Tor. Llna_: 840-1268

“BRAND szair .

GLENDA HUGHES

Sales Raprasantative

TOLL FREE PAGER:
1-558-2200
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