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e withdrawn male
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Atlong Jast, the truths admitted.

An experl on marital relationshi
has come out and confessed that the
compunication problems thal plague
lhe average marriage arise from the
-fact that men —~ as a species — are far
too frail Lo cope with women,

According to Dr. Howard Markham,
i researcher al the Centre for Marital
and Family Studics gt the Unlversity of
Denver; " L sometimes looks like o
withdrawn, non-communicalive man is
actually & man withdrawing from his
fear of conflicl.

""Men are more physiologically vul-
nerable to conflicl than wamen are,”
spid the good doctor. **It's not thal
they're emotional. It's thal they are
weaker constitutionally.™

There it is, in black and white —the
ullimate rebuttal o women's accusa-
lions thal men go all shiflly and silent
whenever they hear that dreadful sen.
lence, "“We need to Lalk, "’

. 7 It"s not that we don®t care. It's nol
that we're uninterested in improving
our relationships. [t’s just that we're
wimps.

(Obviously, it comes as no surprise (o
any man to hear thal the male is consti-
tutionally weaker than the female. The
mystery is how Lhe myth about superior
male strengih begnn in the [irst place.

My own theory s that the anthropolo-
Eists have il all wrong when they claim
that the prehlstoric male was geneti.
cally ammed to be the fcarless
hunter apd provider.

My Lheory states thal prehisteric

man would have been much happler sit-
ting al home, eallng Lthe ancient fore-
runner of quiche. Bul when he discov.
ered Lhat siiting at home meant being
cowed and inllmidated by prehistoric
woman, he took Lthe coward's way oul —
which was fo sneak off to hunt wool

mammolhs instead. -

{*"Sure, OF, hall of us is bound to gi
trompled. Bul it beats all heck oul of
lrying 1o explain why we was late get-
Lin' home [rom bawlin' "}

I suspeci the same process led Lo the
myth aboul the sirong, silent Western
male — the one who wenl [or weeks wi-
thout uttering an?rlhlng other than the
occasional “yup’

I11"s nat that these occosional "yups®
indicated his inner fortitude. It's just
that he [ell into the patlern aiter learn-
h:_ﬁ that the cecasional “'yup' was the
only safe thing to utter when the strong,
vocal Western female was giving him a
detailed list of his faulls,

The sad facl, of course, is that no
man — however inspired by cowardice
— can avold dlscussfng his relationship
[arever.

My own sirategy — beiog the consti-
tutionally weaker one, and hence more

OUR LANGUAGE

by Jelirey MceQualn

Allocate distributes or sets apart
for a It a!s0 means “locate,”
which you can locate at the end of

allocate,
Ask an arblter to settle your dis-
putes. ;'m? sharp speller can judge

that there's a real bite to arbiter.

" Q. 1 wrote “{rom whence® Ip an es-
say, apd my teacher circled It. What's
wroog with *from whence”?

A. Whence by itsell means “from
what place or source,” so that from
whence is  considered redundant.
You're In good company, however.
Whence comes from whence? Look
for it in Shakespeare's plays and the
King James Version of the Bible.

know lhat it only
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misunderstood answer tha

By Glenda Hughes, Sales Rep.

How does one really know what their home I3 worth® Ili's a
that is asked of us on a very regular basia, obviously. It is alzo the most
Tﬂhnvuludenlmth.wm“hlun
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tion

physiologically vulnerabie to conflicl —
15 Lo {ry 19 get off the hock by har{ﬁ]ing
my head and agreeing with everything
thal’s said fome.

II you've Lried this approach, you'll
wark$ lor Lhe firsl
hour or so.-After an howr, the constilu-
tionally stronger one will have finished
listing your more obvious {ailings, and
will suddenly detnand thot you stop sit-
ting there like a lump and nodding.

At this paint, you have three oplions.
One: sil there like a lump and ned
Two: sit Lhere like a lump and wimper.
Three: olier some mild disagreement.
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Take option three and you're sunk,
since milkd disogreemenl has Jeft you
wide open 1o the charge that you don'l
really care. Disagree with Lhis one, ardd
the topie will suddenly shilt to that fate-
fut Christmas Eve in 1982 when you
were three hours late getting back from
the pub while her parents were aver for
dinner.

As such, you're down Lo one lasl op-
lion - sil there sa lumpishly for so long
thai the constilullonally sironger one is
linalty forced 1o announce that she
doesn’t know why she bothers Lalking to
you in the first ]:\la ce.

Bul now, at long laslt, there's a glim-
mer of hope. Perhaps Dr. Markham's
comments will promote o hew and gen-
erous understanding of men's emo-
tional weakness.
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In fact, I'm golng to shaow the news
clipping to The Love of My Life juat as
soon as she gels home from work.
Maybe — just maybe — she'll see¢ me
fog the well-meaning but rail crealure
Itruly am.

On the other hand, maybe she'll find
put what I've just sald in thls column.

Rally round, [ellers. Lel’s go find a
woolly mammeoth, Fast.

¥ RacBarolis heviaimaT 2]
Georgetown Market Place  B73-1603
DAILY LUNCH SPECIALS *3.95 & Up

Take a close look, you may be a winner. Il the face bn- '
dicated by the Il“l’ﬂ'ﬂ::f is yours, you're Lhe lucky winner of a JRRES
alr of Georgetown Cinemas conriesy
172201 or 877-8422 or drop

passes. Call us al I

in at The Herald, 43 Guelph St., BETReH
Georgetown, Ont. to claim your prize, If you're not & win- QEDSES
ner this week, keep on looking. Next week it may be vour B

=9 =
. 2 %
R T :.’v 2tah
1
\ ] nE

Christmas _
' “1 FAMII.YI Lt T

phone call to come over lo a cllent’s home to evaluale their house, in
many cases the client |3 asking more Lhan one agent (usunlly 3} to give
thern a price. Severn) things ha when Lhis s done, and [ think you
should be very aware of it, As listings are scarce in town, you can be
assured that out of the 3 agents you call in, ot least one of them is going
to overprice your home because they know that most le will tnke
the agent lhat gives them the best price. This, my rea , is probably
one of the biggest, most frustrating mistakes that you can make. When
your home is overpriced, you fall into the category of “spin off.” This
means, that the showings you get will nof reswlt in o sale, but will
result in attracting clients in that price range whoe knew that your pro-
perty is overpriced, and then want tu see what is really available in
that price range and hence we get a "spin off” client from an overpric-
ed hame. Not great for you - bul not bad {or the agent! .

You can prevent this frum happening il you have your wils aboul you
arsl know what to look for when you have agenls give you a price.
Prices are set on homes by PAST sales of similar homes in similar
areas. We adjust fot the current market, bow your hame shows (lhis
could be either up or down' and what is currently on the market in that

ice range. Your home - regardless of bow you {eel about it emo-
tionally, will not get $20.000 over whal is currently being sold on the
market! We do understand that everyone has an emolional tie to their
hormne - and it i very hard to be honest andd accurate with b, when
their hearts ore involved - but we mus! do that if we are dotng our job
right - and that 1s what you are paying us lor.

Your agent of cheice can help you come 1o o marketable price by do-
ing & market evaluation, Now, | don’t mean just having sameone walk
through your home and smile at you and say your home |8 worth this
many $333. Ask him or her to show you {igures to back up the figure
that is quoted, Ask lots of tions about the homes that have sold -

cularly the condition of the home, the extras and the location. A
that looks just lke yours does not necessarily mean that yours
will sell for the same price. Your agent should know - and If he or zhe
doex not, ask for them to find out more informallon and get back to you
before you make a commitment on the price of your home, If do in-
deed have more than one agent price your home and e COINes
in much higher than the others - your anlennas should be up, quickly.
Ask why and how tbat priee wis reached, and they better have some
pretty good answers to substantiate that price. Remember, above ali,
put your emotions ia Lhe closet for now and remain sane,

\'c’{xcn}wfmlly have a good figure to work with, lhen you can
choose your agent based on previous columns | have written and will
continue {o write about In the fulure.

Keep your wits aboul you - it is worth it in the end “frustration fac-
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