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Real estate code of ethnics

: - If you're about to become nvolved in real iy
When purchasers start (hinki vanlages. For example, older homes are by | estate transaction, you ghould know that

next home, one of the first questions they ask  definition part of an estatlighed, existing} every member of the Ontaric Real Estate

themselves {3 **do J buy a brand-new home o community. Tall shade trees gnd extenslve | Associalion, including the members of your

aresale?", . ) Iﬂ-ﬂiﬁtﬂpi are aliractive parts of oider] local real cstate board, must abjde by a strict

b:.rFmI- EntI;'IE. tlﬂt decision ilu |:;artl dlcﬁgﬂ homes. gﬁnpg, schools, restaurants and Eie;lﬂ Ethics and Standards of ~Busalness

acation, you want- lo live transportation facilltles tend to be close at cllce.

downtown, you're not likely to find a lat of mﬁr you're the kind of person who )ikes When dealing with a member of the Ontario y

new sl detached homes for aale, TeyY'll  ten foot ceilings and Jots of built-ln nocks and] Real Estate Astoclation, you can expect nol 2

almost all be resales, crannies, you mighl enjoy an older home. only strict adherence to provincial laws and By seckl
However, f you move outside the urban In additlon, if you're the kind of person who| regulations, but also adherence Lo the follow. in directly or

fofe, youre given a cholce between purchas. wants a home to be totally architecturally dif- § ing Code of Ethica: | . ' cly ﬂlnrﬂ

ing & brand-new home or an older one. If ferent from your nelghbors, an older "“Under all is the land. Upon its wise utlliza- 4 . hls fellow members, and

that’s your situation, bere are a few things to may be for you, It's simply tion and widely allocated ownership "By being loyal to his real estate board and,

think about, day to make each hmmfn & new subdivision § the survival and growth of free Institullons mgud.ll association and active in their
Construction methods have improved 10k architecturally different from {ts| andof ourcivilization. , wark.

greatly over the ;;:.]ut years, The old adage neichbors. “Through the member the land resource of “In the interpretation of his obligations, he

about *'they don't build things like they used ﬂ-ﬁﬂ homes also appeal to consumers whol e nation reaches its highest use and private  can take no safer guide than that which hgy

(0 ls certainly correct for housing - they arw mechanically Inclined and like thel land ownership its wideat distribution. The been embodied in the Golden Rule - “Do untg

build them better! New bomes are more Jike- challenge of renovating and making repairs | member {3 instrumental In molding the form nﬂmurmwmddhlmﬂnmduunhrm."

iy to have air conditioning, modern ap- where necessaly, of his community and the living and woarking “No inducemnent of profit and no {natruc.

pliances, better Insulation and be more Although there is a lot to recommend ejther | conditions of Itg people. tons from cllents can ever fustify dﬁ-rtm

energy efficlent. new of resale housing, in the (inal analysia, “Such functions Impose grave socia]l from the ideals of faif dealing and high in.
In addition, new hores In Ontario 8r¢  the choice is yours. It usuall boils down to § responsibilities which the mem can meet tegrity resulting from adherence to a lofty

covered against major defects by the Ontario how you *“feel™ about a specilic roperty. The | only by dillgent waratlun, and consldering standard of mora) conduct in business rela.

New Home Warranty Program, which re- prchaze of a new home iy an ﬁltmlir per- | It & civic duty to dedicate himself to (he {ulfii- tions.

quires all builders to be registered and o gong) undertaking and, even though you may | ment of hls obligations to society, “Accepting this standard as his own,

meet stringent building codes_ ete, not be able to describe exaclly whal you wani, “The member iherefore mtist be zealous to member ges himself to observe the splrit

While new homes have mome advanlages |n ma cases, you'll "k it whan you maintain, and continually strive o im rove, ofthe inallhis deallngs *
over older ones, they also have some disad. ;[ N :.r i o Hleprnfessimnlstandardaufhisulling; d =

Your new home may be

-

justdown theroad.......

Let the REAL ESTATE OUTLOOK
~ be your guide to getting there.
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CALEDON BEAUTY -
1850 sq. ft. bungalow, 4 miles east of Caledon Village. Sunken
living room/cathedral cellings. Custom built 1 vyear old with

magnificent view of Caledon. Offered at $274,900.00. Call Bill or
Andy for personal viewing, - ~ 75-88
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GEORGETOWN 1% STOREY

3 bedrnbms,, finished rec room with wood-
stove and stone hearth, gleaming hardwood
floors. Hurry on this one! Only $144,900.00.

102-88

WAYT Rl K i Dt

STONE ROAD MALL | A .
il Tors e L Sporting goods business and 3 bedroom
O T A k :
SHBo o e i i residence. A chance to enjoy the good life.

Only $159,900.00 plus stock.
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g MARLATT REALTY GROUPINC. e

457-9788 - NETWORK OF THE STARS * MEMBERREALTOR - 4579788
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