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Average household

of life insurance

{NC)—For many Canadians, ife in-
Surance is an important ingredient in
planning their financial secunty. In
fact, the most recent figures, which
only go 1o the end of 1985, show that
-&nadians own some $740 bilkion in
lile insurance. That Fepresents an aver-
age of approximately $80.500 per
Canadian houschold, nearly four
times the amount jn 1970, From these

(igures, it"s clear that purchasing life
insurance is becoming an increasingly
tmponant decision for many people
like yourseif,

When you're buying life tnsurance,
you should choose the kind of protee-
tion best suited to your needs. The two
main types of insurance protection are
term and whole life insurance. Various
combinations are also avajlable.

If Only Everyone Would Leam
These Financial Facts

(NC)~We'we said it before, and we
will continue to repeat some of the
basic financial “facts" of bife,

The basic formula for financial suc-
cess is “"Time™ plus “"Money™ plus
“Rate of Return™. We find this for-
mula written in the book “The Work-
ing Life of a Doallar" by Sam Shanna-
han Jr,

What most people don't realize is
one of those three elements-is [ar, far
more tmportant than the other two,
All of thermare very important, and in
tclation to one another, help build a
sound (inancial Muture,

But... by far the most important
clement is Time.

A fniend of mine illustrated this to
e the other day, with a question. He
asked: “Supposing there were two
twins, cach 18 years oldg, working, and
one decided to save $2,000 per year (at
15, which has proven to be available
through mutual funds), for cight
years, and then quit saving, but left the
dollars until age 65. The other twin
only started saving at age 26, and
saved 32,000 per year, right through to
age 63.

“Who would have the most valuc at
age 637 was the question,

Would you know?

My guess (because | know the for-
mula T+M + R with T .
time. .. being the most important) was
“the fellow who started saving catly
but for only eight years.™

“You're right”, he said. "W hy
don’t you go home and work out the
Ngures!™

[ did.

I was absolutely amazed. The
young twin, who started saving at oge
18, saved a tota) of 316,000 over the
next 8 years. My calculator tells me
that $2.000 per year x 1555 x 8 years
gIves me a value of 331.571.68. (Work
it out on your calculator, and see if
you get the same.} By this time the
young twin would be 26 years old, If
he left that $3).571.68 to work at 156
through to age 65 (without rcdding
another penny), he'd end up being
worth $7.353,828_ [ couldn’t belicve i1,

[ worked it out three times, and then

- IT’S YOUR
MONEY

Paul J. Rockel

took another calculator and rc-
worked it. The answers were all the
same. He'd saved $16.000, but now it
was worth over §7 million, at age 65,

What about the other twin? He
started saving $2,000 per year at age
26, and did so for 39 years (at 15%G).
He saved a tota) of $78,000, but his
value was $3,556,180. His value was
5$3.5 mitlion /exs despite the fact he had
saved $62.000 more.

What is the “secret™ that created
over doubke the value, despite the fact
that 362,000 less was invested? It"s
time. For Twin No. I, the (irs $2,000
{at age 18} worked 47 years, the sec-
ond $2,000 worked for 46, years, etc,
and when he stopped sIving at age 26,
the total valye {$31.571) worked
another 3% years. Twin No. 2. on the
other hand, had his first $2.000 work-
ing only 39 years, etc, -

What if the twins had both just used
& savings account at 109 for their sav-
ings. No. 1 would have had a value of
51,035,159 (vs. $7.353.828 nt 15%%),
and twin No. 2 who saved for 3% years,
would be worth $883_185 (vs.
$3.556,180 at 159).

Time... plus, ., Money. .. plus.
..-Rate of Retumn, The magc formula
for Mnancial sucvess. Ali 1hree INgre-

dicnts are important, but TIME is by

far the most important.

Whether you are 17 or 70, start say-
ing {(and investing) today. You cannot
buy yesterday back. -

P J. Rockel is suthor of the book
“Why | Invest In Mutuef Funds™ and

of Regel Capitd Plannen
Lid. For an example of saving $2,000
yoarly over the past 30 years, ssk for
“Templaton $2.000 per year™ grus write:
Paul J. Rockel, Regsl Finenclal Cantre,
153 Unlon 5L E., Walerico, Ontario,
MN2J 1CA.

e oAy

ness Qutleo

has $80,500 Getting the most from your

accountant

(NC) ~ Finding the right accountant
i$ an important parnt of ensuring that
your business gets off the ground
smoothly.

Since you may spend mare time
during the stani-up phase with your
professional advisors than you do
with your spouse, it's vita] to
choose any new member of your
business ‘‘family"* with care.

Getrecommendations

How do you go about finding the
right accountant? Ask your busi-
ness associates and other profes-
sional advisors, such as your lawyer
or banker, for recommendations.
Talk briefly to each candidate 1o de-
termine the firm's experience in
dealing with your Iype of business.
Find out what type of assistance
they are willing to provide — and at
what cost.

There's no rule of thumb abaut
whether a farge or smal) accotnting
firm is best far you, Every firm has
i1s strengihs and weaknesses, and
it's important for you to select the
best match between your needs and
the firm's abiltries.

Look for rapport

One¢ key factar that must not be
overleoked in your selection of an
accounting firm, is compatibility,
Since it is your business that is iH
risk, you should choase an accoun-
tant who understands and respects

toan applications. And for the start-
up situation, they can make impaor.
lant recommendations pertaining to
legal structure, parinership agree-
menls, and share issues, |

Although the owner-managers of
snuall businesses often criticize the
accounting profession for high bills
and poar service, there are a num-
ber of steps you can take to ensure
that you get the most for your ac-
counting fees. Here are some ips to
follow:;

* Request a service quote of your
accountant’s estimaicd howrs and
rates before work on a special pro-
ject begins. Make sure you under-
stand what you are going to get, and
whal assistance or informatian you
will need to provide,

* Be sure to ask questions when-
cver you don't understand your ac-
countant’s terminology or advice.
Ask your accountant (o explain the
indicators which lead 1o their par-
ticular viewpoint.

m

* Work with your accountant to
select a company year-end that is
most appropriate for your business.
B¢ prepared for an accuraie inven-
tory count, and balance your year-
end books in a timely manner.

* Ensurc that your record-keep-
ing system is accurately maintained
throughout the year, and quickly
pravide your accountant with any
required information. I you miss
meeting your deadlines, your pro-
Ject may have to wait while your ac-
countant fulfills an obligalion 1o
another client.

* Pay your accouniant according
to the terms of your agreement. Re-
member that they also have bills 10
pay and mouths to Meed.

Your accountant is a key member

of your business “'family.”" Choos-
ing the right person for the job
takes time and effort, but it's one of
the most important decisions you’ll
make. And a litle attention to your
refationship with this professional
advisor can help your business run a
lot easier.
Mr. Wiillams 1s Senlor Vice-
President, Management Ser-
vices, of the Federal Business
Development Bank.
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your perspective. At the same time,
it*s imporiant that you be willing to
irust your accountant's advice, es-
pecially on those occasions when
they are the bearer of bad news,

During the past few years, many
accounting firms have taken steps
to become more sensitive to the spe-
clal needs of business clients. As a
resull, many firms have set up
small-business specialists or div-
isions. Look lor an accountant who
is prepared to offer timely, effective
hlusincis advice to suil your sched-
ule,

Usa your accountant wisely

Accountants are trained 1o advise
you on matiers such as financial
record-keeping, taxation, and

financial planning. They can heip
prepare  financial  forecasts  and
cash-flow projections to support
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