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The CENTURY 21 system in Canada is part of a
powerful International sates force. Over 1900
properties a day are bought and sold through CEN:
TURY 21 offices* Transactions that resull from the
giiorts of CENTURY 21 WEIGHBOURKOOD PROFESSIONALS.
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Adveartising over $35 million

Over $35 Million in quality International adverhising
every year keeps North America aware of the CEN-
TURY 21 name. It's making us a "HOUSEHOLD”

name in Canada!

Every neighbourhood everywhere
The CENTURY 21 Canadian organization has over
350 offices with gver 6200 real estate professionals.
That's part o! an International network of over
100,000 sales representatives wn over 6300 CEN-
TURY 21 gllices. The CENTURY 21 system makes
i1 almost as easy 10 buy of sell property across the
couniry as acrgss he strect.

The system-more services

The World's Largest Real Estate QOrganizalion
should be axpected to aifer more services. And we
do. Advertising...marketing...buyers. Qur objeclive
is to provide all the services yau need, in order 10
sall or buy quickly and at the right price.

Movre buyers
In 1986 the International nelwork ol gver 6300
CENTURY 21 offices helped over 700,000 people
invast in real estale,

Property evaluation

Knowing how to price prope:ly can be criticat 10 the
swift and successiut completion of a sale, CENTURY
21 brokers and sales representatives know the
“ins and outs™ of this intricate process, This helps
assure nat only vaiue..il can expedile tha sale!

Experience trouble-free sales

Many of the people who try to sell their own property
end up not seliing it. Or they seli it far lass than
they could have obtained. Stiil others have
problems with the paper work that cause costly

" headaches later. Because CENTURY 21 panpla

hava the experlence they gel the job donal’
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Opening doors...plus!

An open house can be a very ellective markeling
tool. CENTURY 21 people plan it and stall it, Once
in a while, an open housa is not the best way to sell
a propesty, In 1hat case, we'll use olher proven
marketing alternatives. We treat each property in-
dividually to get the best kind of exposute and
buyers for you.

Marketing support
In additkan to  muolti-million dollar Internationa
television ads and some of the industry’s hingst
markefing tools, you gei the support of advertising
dong by your CENTURY 21 oflice and other CEN-
TURY 21 ollices in the area.

The negotiation advantage

CENTURY 21 pecpla are exparienced in the art of
negotiation. They know the ropes. Your CENTURY
21 oflice will put its knowledge {0 work for you.

More financing solutions

CENTURY 21 NEIGHBOURHOOD FPROFESSIONALS are
knowledgeabie about today’s complex financing
methods. Knowing the programs availabie ang
wherg to find them can enable a buyer to "BUY".
This knowledge can increase the market for your
propéerty.

Forget the paperwork

When you're busy selling or buying, the 1ast 1hing
you need 10 be bothared hy is complex and con-
tusing paperwork. Bon'l worsy about it. Your CEN-
TURY 21 oflice handles \he details, keeping you
intarmed and taking care of problems.

Teamwork — pulling together
Teamwork means team marketing. You have your
CENTURY 21 ofiice working lor you. Add that to all
the CENTURY 21 oflices in the area and in the
country plus the United States and Japan, and
you've got the kind ol resources that can get the
job doqie!

Action warranty — our word

Yau can get it in writing. An Action Warranty 5pel|5
oul clearly and in detas exattly what your CENTURY
1 office wit do Jor you. We'l quarantee it! it's just
one more example of the advantage of pulling the
CENTURY 21 system to work for you.
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When buyers see the CENTURY 21 sign, they
knawihe property is being handled by professionals.
Recognitian creales conlidence and increases calls
on your properiy by motivated buyers.

VIP raferral network

~ This International network of over 6500 offices and

mote than 100,000 reat estate professionals i5
ready to sell your property lo buyers all over North
America and Japan. Only_the CENTURY 21
organization can do 1his for you!

CENTURY 21 CaroerTrak training

Thera's no other national raining program in he
industry that can match the CareerTrak program.
This 15 a continuing training program, creating
leaders in the real esiate industry. CENTURY 21

professionals,. betfer prepared to satisfty your reai -

asiile neads.

No quﬂstfons left unanswered

Mo only does your CENTURY 21 olfice dedicate it
self to every detail, it keeps you informed aloag the
wiay. These's no quesswork., No undue worry. No
question lelt unanswered.

Markeating support materials
CENTURY 21 marketing tools motivate buyers for
your properly. These are among the finest
matkeling tools in the real estale business...up-to-
date, on target and designed 1o get results!

That extra step...for you

Just doing the basics isn't encugh tor CENTURY 21
people. And it sheuldn't be encugh for you. Takinrg
that exira step..making that extra call...checking

and double checking on every las! detail...that's the
CENTHRY 21 way!

The best makes more sense

The first iime a person deals with 3 CENTURY 29§
pllice i1's often becavse it's part of the Largest Real
Estale Organization in 1he World. The second time
it's because thay get the job done. Successiutly,
Professionaily.

Foch office ls Indspendently owned ond oparated.

llmmnum:mmumlnimmmmmumﬂrHUM
*| keemiad trademiarks of Century 21 Resl [ st Corporason

The lurgesf Hﬂul Esfnte
Organization In The World.
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