Small business schemes:
look before you leap

Earn blg money In your
spare time! Just a [ew hours
& week can net you a forlune
with our revolutlonory
franchising concept [n solar
energy. No experience neces-
sary. Minimum $3.600 invest-
ment required. Will train.

People always want or need
more maney. Rising prices,
unemployment, inflation—
these conditions certainly add
to that need but no matter
what the economlec situation,
Lthe everyday consumer never
seems to have enough,

And that's why, in most
daily newspapers, you can
find columns of advertise
ments, like the one nbeve,
imploring readers to take
advantoge—now—of  somce
fantistic, new, “*guaranteed"
business opportunity.

Most are spare or part-time
opportunilies with the
promise of huge rewards for
very little actual work. The
investor needs no special
talent or ability—just money.
The ads always sound good—
ususally too good.

Business opportunily
schemes

Not all business oppor-
tunities, of course, are
"schemes”. Many are well
thought ou! enterprisea with
every chance of success.

For many, however, the
only real opportunity offered
is the chance to lose your
morey. The schemes can
involve virtually any type of
financial  dealing—vending
machines, product dispensing
distributorships, part-time
commission sales or multi-
level pyramind sales organl-
zations. Almost anything can
be franchised. All it takes |8 o
{ast-talking promoter.

Look out!

Remember, lo make money
in your spare time you hoave
to have lwo clements: your
time and talent, and a
product or service which
people will buy,

There are no short cuts. No
matter what the ads say, the
only way 1o carn money is to
work for it. Watch out for
advertisements,  telephone
pilches or face-to-face con-
- lacts which:

¢ promise large rewards
for very little work.

orequire o sizeable up-
front investment (51,000 or
morer for training or mer-
chandise.

a ¢xto] the remarkable and
unique virtures of sonmte
product or service that is
already avatlable  through
elher outicets.

¢ promise unlimited {uture
training. :
- aolead the  prospective
investor to believe he ar she
has been “'selected” and that
the opportunity is open for a
limited time only.

Questions to ask

Before you invest your
money in o business oppor-
tunity ask the right questions
and demand satisfactory
answers. Here's what [o [ook
lor:

o How long has the com-

ny been in business? If it is

ust starting up or doesn't
have a proven track record,
you're taking a big chance
with your money.

o {5 it a new franchise using
oid ideas already exhausted
by others, or 1s it a brand new
product ar service?

o Is it based out-of-province
or In another country? If it's
in a different jurisdiction It
will be difficult, i not im-
pogsible leo recover any of
your investment,

oIl the aperation clalms
affillation, sponsershlp ar
aasocintion with a larger or
well known company, check it
out. Don’t take the
pramoler's word on anything.

o Look for solid references
and check these gut. Agaln, if
there are claims of afftilation

with such organizations as
the Belter Business Bureau
or Chamber of Commerce,
well-known  individuals or
banks, check it out.

o Ask Lo see the company's
financial recards. A negative
response may be an Indi-
catton that they've got some-
thing to hide. If they do cpen
the hooks, check thelr
validity with an accountant
(your owr, not theirs).

o Ask how the company
makes its money. Il it's a
franchise you're about to
invest in, moke sure the
company is making money
because §ts (ronchisees are
doing well, not because they
are constantly selling new
franchises. {See pamphlet,
“Franchising Facts', avall-
able by writing to Consumer
Information Centre, Ministry
of Consumer and Commercial
Helations, 555 Yonge St.,
Toronlo).

o What is the demand far

‘the product or service being

promoted? Would you buy or
use it yourseli? If net,
probably no onc else wil
cither. Verily any clalmed
market surveys.

o Are others making a
success of the business?
Investigate on your own ond
gel your ewn names of others
invelved,

o I the pramoter offers an
exclusive terrilory, detes-
mine just how exclusive it is.
Is It marketable? Is there
competition  from  olhers
selling a similar product or
service? Is the arca defined
by geography or by popu-
lation,

o What kind of marketing
support is promlised? Are
advertising plans adequate?
Who pays for ndvertising?

o What about distribution?
Can you rely on o steady
supply of goods to scll? Does
the company manufacture
the product or just distribute
it. I it js a distributorship,
there is the danger of being
cut off or undersold.

ols therc a huy-back
agreement for goods? How
cerlain are you that the
company will still be ihere
wien you wani to return the
goods? Can you sell out if the
business proves unprofit-
able?

oIs there o minimum of
stock that must be purchased
ut infervaly?

¢ Is servicing or repair of
the product provided? Ad
whal cos1?

o Exnetly  whot kind of
training  ix  promised  and
provided? Ask lor & detailed
deseription in writing.

A repulable operation will
hive answers o any of these
questions. Be wary of any
hesitation, evasion or [ast
talk. ’

Work-at-home schemes

The ad reads: Earn 3200 o
week stulfling evelopes! Just
$5 will set you up with your
own work-at-home business.

How can you lose? IU's o
great way o earn  extra
maney and if you really work
hard, why you could probably
e0m a5 much as $300 a week!

You can lose nll right,
because what you get for your
3 inveslment is usually
nothing more than o leaflet
telling you _how to post a
notice tn your local super-
market or [aundromat. Or il

‘might describe how to wrile

to companles informing them
you're willing o stuff their
envelopes for a fec. You're
paying $5 for uscless inform-
atlon and the advertiser s
getting rich.

Any large lirm already has
an adequate envelope stuffing
aystem, or uses the services
of another company which

- specinllzes in stuffing and

distributlon.  You  can't
compele and you've Lhrown
awny $5.

Other schemes Include
purchasing raw malerials or
cerlnin baslc manufacturing
equipment to enable you to
work at home on & picce-work
basis, The company promises
to buy back all “acceptable”
flnished products. And that's
the catch. No maiter how
#ood your product is, it won't
be acceplable.

The company never in-
tended lo buy back anything
in the first place. They made
their money by selling the
tnitial material or equipment,

Watch oul!

That’s the real message.
Check and  double-check
every facet of any business
you're considering putting
money into. Be on Lhe lnok-out
for a business that requires
an  investment,  usually
payable in advance,;
exaggerated promises of
assjstance in the way of
marketing nid, training and
ndvertising: the fact that
you've been “selected’ or
that the olfer Is good for o
limited time only; and
probably the most obvious
clue—the promise of jarge
profits for very little work.

Anything con be

moted—all it needy is o
ast-talking salesman to sell
it. And it's the promoler
who's making the casy
money, hot the investor. The
person putting up the money
stitt has Lo make the busines
work. '

And, before you invest, hire
a lawyer and an accountant
and make sure any contract
signed will stand up in court—
chances of getting back your
investment are low,
especially if the company you
invesled in js  based in
andher jurisdiction.

Before you invest, remem-
ber the old adage: belleve
nothing you hear and nhoul
hall of what you see,

Hegional Offices:;

Advice un this and other
assistance may be obtained
(rom the ministry of con-
sumer and commercial rela-
tions. Contact the minlstry's
consumer  services  bureau
nearest you,

The law
and you...

(Continued from page 6)
compile  statistics  called
“mnriality tables' 1o figure
oul the precise level of prem-
ium 1o give you a life-titne of
life  insurance  protection.
Thus by 1akKing out [ife in-
suranee while you are young
you will save money in the
leng tun,

12. There is only one thing
worse than being In & car
nccident and that is being in
an accident where the other
driver is at faull but has no
insurance. What does Onlario
taw say is required of a driver
in lerms of insurance?

Ontario has a compulsory
insurance low which reguires
all drivers to be insured
under o motor  vehicle
linhility pelicy. If you do not
have this standard form of
insurance you must at [east
have paid thal $80 fee Inlo the
Motor Vehicles Accident
Claims fund. Bul note: This is
not an insurance policy. It

will only cover any damage

you are responsible for up to
$30,000. Anythlng above (hat
must be pald by you. As well,
you must pay back to the fund
any monles they put out on
i:ur hehall. Your licence can
suspended until you make
arrangments tucray back all
judgemenis an
while a person may think they
¢on not afford the insurance
to drive they may find that
they are saddled with a court
judgement which they maoy
spend (he rest of their lfe
paying back.

cosls. So

Real Estate Show Place, Nov. 15, 1978 7

Close liaison . . .

(Contlnued from page 6)

ards of conduct and ethles.”
Flrat board

The first board was formed
in 18903 In Winnipeg, followed
15 years later by the [irst in
Ontario (Windsor). By 19821
boards had been estahblished
In major centres across
Canadn and by 1922 the
OREA was founded, he sald,

The early role of the boards
was to provide formalized
cducation and gradually the
law of the jungle was foreed
out of husiness, he said.

OREA cstablished stand-
ards and lobbled for a licence
inw, the first of which passed
tn 1930,

He satd the Oniario beoard
was recognized as ane af the
ten best in North America
where there are 60 licencing
agencies,

Hent Control

After his address, Johnson
fold reporters Lhat the
government’s announced
intention of extending rent
controls to 1980 is a8 ‘“'mis-
take.”

Under the proposed legis-
lation, o six percent ceiling
would be set on rent In-
creases,

Tenants do need to be
protected and there are pro-
grams f{or them, Johnson
said,”. . .but not in a free
market."”

He spid rent controls are
needed when the wvacancy
rate i3 “in cxcess of three
percent.”” He nated that In
Brampton, the vacancy rate
is “one and & hall percent.”

In Georgetown the vacancy
rate Is estimated to be helow
cne percent.

"It has been clearly esta. -

blished that a three percent
vacancy rote would allow the
market to function,"” he sald.

Rent  controls  causps
*distoriion in the market and
cncourages people In sub-
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sidized bulldings to stny In
them longer."” Such people
don’t become house buyers
and help create a glut on the
housing market.

Johnson said a lelter had
been delivered that day to
Premier William  Davis
asking that the recently intro-
duced legisiation not be
rushed through the legis-
lature but be studied in depth
in committee,

The Ontario asgociation has
started to preparc a rent
control study paper and may
present o full brief later to the
government, he said,

Only Hamliton, Ottawa and
Toronio and posslbly an
izolaled area would require
rent control, he sald.

Condominiums

Commenting on proposed
tegiglation for condominitms,

Johnson told reporters there
s nothlng about the legls-
latlon that he doesn't like.
“I'm very pleased with the
(proposed) act in ils present
form.”

The proposed legislation
protects condominium
owners In thal it allows
specdier processing of their
complaints, he sald,
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ASKING 534 300
VENDOR SAYS SELL

3 Bedioom homs with unsponled  basesnent,
many nxiras ncloding bioatdloom throuyghout,
tretge, stove, dryer, all dripes and much maoro.

Call now.

SERVICE OUR SPECIALITY

4,000 DDWN
Smare 3 bodraem bame [eiatunng 1'% baths, wio
0 fanced yard from rec rm. Brght, cheery
kitchen, plush brdim ., launedry . andt woek
shap. Hurry befare it's jone
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COMMERCIAL
PROPERTIES

Wea have a number of vacant commaer-
cizl locations available,

JUSTLISTED & LOOKING

FOR ACTION
456,900, well maintained home with fencod [or. 3

bedrooms, formal dining, heated tun porch,

pata and garage. Walking dutance to schools

and shopping.

Jim Akers
877-7551

Renting from §175 to $350

monthly
Call For More Datally

877-5211

92 MAIN STREET S.
GEORGETOWN

John Clark
877-6854

Toronto Line 453-3911




