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W.E. HUNTER REAL ESTATE

& INSURANCE LIMITED
122 Guelph st., Georgetown
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YOUR FIRST HOME

This attractive 12 storey frame house on farge quict
lot, 3 bedrooms, Hving room, kitchen and rec room plus
shared ‘garage. In excellent condltlon snd asking
$45,900. Plan to see [} now.

WELL ESTABLISHED

General stere In picturesgque village, about 1,000 3q.
feet of relall. area, plus a modern 4-bedrpom apart-
ment. Priced at $124,000,

VACANT LAND

Build your dream home on one of these 2 parcels, each
containing 8.45 acres, In an area of estate homes, Can
be boughi separately or combined to make one parcel

of approximaiely 17 acres. Bullding permliis avaltable.
Asking $30,000 each.

Halton Region is a constantly changing region . . . new people, new ideas and a befter way
of life. Each week Market Place tells Halton's story!  It's a complete guideline to current real VACANT LAND

_ sz acre, minutes trom town. Bullding lot, separated, le-
estate trends. A new day is dawning in Haiton Region and Market Place is part of it!

Real Estate |
MARKET PLACE

For more information we invite you to contact us af
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NEW COUNTRY BUNGALOW
Excellent locallon for this lovely brick bungaiow, 3
bedrooms, 2 baths, spaclous llving and dinlng room, at-
tractive klichen wiih large eating area. Lovely flre.
place to set off your finlshed tamlly room. A truly well
built home. Listing at $85,500.

OF FICE 877.4441 OR 877-5)45
IRENE CURRY 8776814 LLOYD CRICHTON 877.6546
MAR) HUNTER 877-6¥)4
HUGH HUNTER A.A.C.A.
APPRAISAL MANAGER 8771931

HELPFUL HINTS FOR
HOME SELLERS
Follow these simple suggestions to help your'

“Realtor” sell your home taster

Clean up - Fix up

FIRST IMPRESSIONS ARE LASTING—a bright and
cheery home inviles inspection, Keep your lown 1rim.
med and edged: the flower beds cultlvated. Be sure
that the windows are sparkllng. Remove ice and snow
irom 1he walk and verandah In the winterlime.

WAT.CH THEIR STEP—HEMGUE ANY OBJECTS— -
such as children’s joys on the froni steps which migh! -

cavse accidents, Keep 1he fron! entrance and stalr.
ways clear. Try for an uncluhered appearance.

SPARKLING INTERIOR—clean 1he walls and floors,
Have the counter tops clear and don’t lcave dishes in
the slak. A fhoraugh house cleaning will give your
home that well-kept ook,

*

STORAGE AND CLOSET SPACE—the bascment is an
important leature. Remove all the unnecessary art-
ictes 1hat have accumulated. Display the full value of
your storage and ulility space.

~ FEX THEM NOW-recpair defects that ¢can annoy buy-

ers, such as dripping taps, sticking doors, loose Mles,
elc, :

BEDROOMS AND BATHROOMS-—neat orderly rooms
lock iarger. Tidy up the bedroom for & spacious ap-
pearance, Check and doubte check your balhroom..
Bright and clean balhrooms s&ll many houses,

Showing ydur home

“THREE'S A CROWD"—More will lose the sale. Avoid
having foo many people present during Inspeclions.
The prospect will feel like an intreder and 'will hurry
through the hause!”

-

IN THE SHADOWS—Please do nat accompany the |
prospect and the zatesman, He knows the buyer’s
requirements and can better emphasize the featyres of
your house when alone. You will be called ¥ needed.

LOVE ME, LOVE MY DOG—does nat apply in house
s¢lling. Keep pets out of the way—prele rably out of the
houso, '

SILENCE 1S GOLDEN—He courleous but do not force
conversalion with the prospect, He is there to inspect
your house—not 1o pay a soclal call.

BE 1T EVER S0 HUMBL E—Never apalogize for 1he
appearance of your homoe. After atl, it has been lived
in. Let ihe trained real estate salesman answer any ob-
jections that are raised. This Is his job,

MUSIC 15 ME LLOW—But not when showlng a house,
Shut ol the TV and radlo—they distract, Let the sales.
marn and the buyer talk, free of such disturbances.

AWORD TO THE WISE—I1is bestnot lodiscuss price,
terms, possessions or other factors wlih the prospec-
tive purchasers, Refer them to your Broker. He (s bet-
ter equipped to kring the negolialion to a quick and
favarable conclusion.




