Wed., March 27, 1974— 3R

MORTGAGING - INSURANCE

REALTOR INSURANCE

877-5261

Toronto Line 453.2700

FOR YOUR CHOICE OF HOMES

IN ®GEORGETOWN « BRAMALEA e BRAMPTON ®MALTON eMISSISSAUGA #ORANGEVILLE®REXDALE ¢ WASAGA BEACH
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A DUTCH BRICK ? storey in the
Park Area. This charming home, of s R AN SN Rl 1", | Y - L s = : i IR e
a contemporary design, has all you e o e PR SRR T S L T,
would want in & & year old 3 bed. , T AR e T THE RAVINE LOT Is beautifully
room. There's broadigom almos? A PART OF a vanishing breed. I'm e - e o 0 fandscaped. The view af the wooded
everywhere, a family room and a spesking of this attractive well valley 14 & | a: "u i |
recreation room, a formal dining decorated bungalow. 4 years old, TOAST YOUR TOOTSIES by the Il foor of the sdTolbis St
rocmn with a bullt in china cabinet, new broadloom, carport and stll cory log burning flreplace In this deck}:l “_'i“ h‘;'} rh“ A“Dd" ng sun
and many more oxiras thal you avaitable at winter prices. Buy now - exceptional bungalow with covered ust ¢ u':: ? Hf Ot 0 00
want. Call Michael Carney befare or pay later. Call Bernle Clarke to- cedar sundeck, even a colour T.V. gt:..zul IE’lill Eéniun p? Eirr?dl'l ’fn‘sm.m
it oK Cali dain: s and start living.

" Finn H. Poulstrup (Manager} 877-7858 Reg Couper B77.9458
Alex Glenn (519) 823.2445

b Spitzer 877-9955
Herb 3p B}7.2895

Bill Efils Bi7-7528 | Poss lrwin -

Jean Margenstern 8779648 ; ; Marlon Carney B71.5764 -
Flquratie Matheson 877-1641 s WE BEL' EVE IN IT Murray S5mith {Acton]) A53-0315
Deld’Entremont 817.418% | Rosemary Wizemann B77.1284

Michael Carney 8176101 , Ellen Hogg Hi7-4987
Bernard Clarke 8l17-4637

| They sawe you time, effort and headaches.

They discover your interests, learn something of your personal tastes and
iry to show you the lypes of homes you want to see within your price

| range.
]. Ways . They advise you about neighborhoods.

Their professional experience is valuable to you In analyzing future
trends and the potentlal value of your home as a long-range Investment.

They help you see through unrealistically inflated prices.

Owners who try to sell personally, often tend to overprice a home. Homes

llsted with a real estate firm benefit from professional knowledge of
: current market values.

The realtor arranges definite inspections.

They make appolntments for your convenlence. They will also see that
you have plenty of time for a thorough, unhurried inspection.

A e nt ta kes The realtor helps you sharpen your vision.
They Inspect homes with you, call your atfention to Improvements and

advantages you could overlook, and point out disadvantages their tralned
pye may spot,

The real estate agent provides you with fult information.
They will glve you essentlal facts about taxes, maintenance costs, quality

t h e W 0 rr ) of constructlon, adequacy of public services, schocls, churches.
y | The realtor acts as negotiator.
Settling af the finer points of price and other ditferences can get pretty

hectlc. Yolr agent smooths over the detalls and helps buyer and seller
arrive at a mutually advantageous agreement.

They help you stay within your budget.

They will help you analyze your financial situation, glve you sound
mortgage advice. Then.If you deslre, they can recommend sources of
mortgage funds,

Q They help you know final facts and figures.

At the closing of the transaction you wlll need a complate financlal
statement, giving you an exact record for Insurance, tax and other

- H 0 m e - B u yi n g 10 ::;T:Zin business to serve you well.

it Is to their advantage to handle your transaction competenily. They are
anxious jo serve your falrly and expertly with competence and Integrity
so you will look to them for any further real estate requirements,




