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FOBERT

H. FOBERT REAL ESTATE LTD.

22 Ontario St. S., Milton (Across from Plaza)

Gracious Living

is what this handsome brick 3 bedroom split level
stands for, Sitvated on an acre of fenced parkland with
trees, shrubs and pond. Beautifully decorated
throughout: features floor to ceiling flreplace in famlly
rooim ; sliding glass doors from klichen; built-In oven
and range, |deally located on Britannia Road 5 miies
cast of Milten. Flrst {ime affered. Calt In and (et ys tell
you more, $110.000

HUNTING?
TRY

THESE!

Be an Early Spring Bird

and let us show you this lovely J bedroom home ideal
tor tamily living, You would be proud to entertaln in
this completely tinished rec room or in this large open
type living room; large master bedroom and a new TV
tower and rotor. Call lar Inspection $44,900

| FOR MORE INFORMATION Call

"The Action Agents"”
MULTIPLE LISTING SERVICE

877.4281
B#r. 1210
8rr-a127

MURIEL DUBIEN
JOAN JOHNSTON
TERRY GILBERT

GARY THOMAS, MGR.
B78.2344

P e e et
Don't Miss This!
d spacious bedrooms and a den or d4th bedroom make
this an ideal home for the larger family. Beautiful L.R.
with floar to caillng firaplace, dinlng room wiih eat.in

kitchen plus 2 full baths. Al this on one acre near
Troatalgar Road and 401 Highway

Treasure House

This large triplex in Georgetown provides a gross
income of aver $4.000 annualty. The property is in
excellent condition and has an extra large parce! of
land which has potential of being subdlvided for the
purpose of bullding a sixplex beside the friplex. An

ideal supplement to a retired person's income, Priced
at $78,000

TORONTO LINE
625-1030

878-2365

WARREN CRAWFORD
JOAN THOMS
BJLLCURRIE

rRealfor

B77-795]
B77.6342
878.4944

HELPFUL HINTS FOR

HOME SELLERS

Follow these simple suggestions to help your

"Redltor” sell your home faster

Clean up - Fix up

FIRST IMPRESSIONS ARE LASTING—a bright and
cheery home (nviles inspection. Keep your lawn trim-
med and edged; 1he flower beds culfivated. Be syre
that the windows are sparkling. Remaove ice and snow
irom the walk and verandah in the wintertime.

WATCH THEIR STEP—-REMOVE ANY OBJECTS—
such as children’s toys on the front steps which might

cavse accidents. Keep the front entrance and stair-
ways ciear, Try for an unclutered appearance.

SPARKLING INTERIOR—clean the walls and floors.
Have the counter tops clear and don't leave dishes in
the sink. A thorough houste cleaning will give your
home that well-kept lopk.

STORAGE AND CLOSET SPACE—the basement js an
impartant leature. Remove alt the unmecessary art.
icies that have accumutated. Display the full valye of
your storage and ulility space, ;

FIX THEM NOW—repair dofrcts that can annoy buy-

ers, such as dripping taps, sticking doors, loase tiles,
efc,

BEDROOMS AND BATHROOMS-—neat orderly rooms
lock larger. Tidy up the bedroom for a spacious ap-
pearance. Check and double check your bathroom.
Bright and cloan bathrooms sell many houses.

Showing your home

"THREE'S A CROWD*—~Mare will lose the sale, Avold
having 160 many people present during inspections.
The prospect will feel like an intruder and will hurry
ihrough the housel :

IN THE SHADOWS—Please do not accompany the
prospect and the salesman. He knows the buyer's
requirements and can better emphasize the features of
Your house when alone. You wlill be called il needed.

LOVE ME, LOVE MY DOG-—does nol apply In house
selling. Keep pets out of the way—preferably oul of the
house.

SILENCE 15 GOLDEN-~Be courteous but do not lorce
conversation with the prospect, He Is thera to Inspect
your house-not 1o pay a soclal call. -

BE IT EVER SO HUMBLE—Never apologize for the
appearance of your home. After all, it has been lived
In. Let the trained real estate salesman answer any ob-
tections that are raised. This is his job.

MUSIC I5 MELLOW—But not when showing a house.
shut oif the TV and radic—they distract, Let the sales-
man and the buyer talk, free ¢f such disturbances.

AWORD TO THE WISE—1t is best not to discuss price,
lerms. paisessions or plher factors with the prospec.
Yive purchasers. Rofer them to your Broker, He is bel.
kor equipped to bring 1he negotiation to a quick and
favorabte conclusion.




