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HELPFUL HINTS FOR

HOME SELLERS

Follow these simple suggestions to Kelp your

"Realtor” sell your home faster

Clean up - Fix up

FIRST IMPRESSIONS ARE LASTING—a brighl and
cheery home invites Inspection, Keep your lawn frim.
med and cdged; 1he flower beds culllvated. Be sure
that the windows are sparkling. Remove ice and snow
trom the watk and verandah in the wintertime,

WATCH THEIR STEP—REMOVE ANY OBJECTS--
such as children’s 1oys on the tronl stops which migh

cause accidenis. Keep.the front enlrance and stalr.
ways clear. Try [ar on vnclubered appoarance.

SPARKLING INTERIQR —lean the walls and Hoors.
Have the counter tops clear and don't feave dishes ip
the sink, A fhorough house cleaning wild give your
harme 1hat well kept loak.

STORAGE AND CLOSET SPACE—the basement Is an
imporifant leature. Remove all the unnecessary ar!.
icles that have accumulaled, Display the full value ol
your slarage and utllity space, £

FiX THEM NOW-—repalr delects that can annoy buy.

ers, such as dreipping taps. sticking doors, joose tiles,
cle.

BEODRQOMS AND BATHRCOMS—ncat arderly rogms
look largér. Tidy up the bedroom for a spacious ap-
pearance, Check and dovhie check your bathroom.
Bright and clean balhraoms sell many houses.

Showing your home

“"THREE'S A CROWD"'--More will lose 1he sale. Avolid
having oo many people present during Inspections.,
The prospect will feel Tike an intruder and wiil hurry
thraough 1he house!

IN THE SHADOWS--Please do not accompany tho

- prospect and the safesman. He knows the buyer's

requiremenis and can better emphastze the features of
your house when alone. You will be catled if needed.

LOVE ME, LOVE MY DOG—does nal apply in house
scHing. Keep pels oul of the way —preferably oul of 1he
house,

SILENCE 15 GOLODEN—Be ¢courteous but do not lorce
conversation with the prospect. He is there to Inspec!
your house-—ng! o pay a social call,

BE IT EVER 50 HUMBLE—Never apologize for the
pppearance of your home. After all, it has bheen lived
in. Let ihe trained real estate salesman answer any ob.
[cctions that are raised. This (s his |ob.

MUSIC 15 MELLOW—But no! when showlng a house.
Shut off the TV and radio—they distract, Let the sates.
.man and the buyer talk, free of such disturbances.

AWORDTO THE WISE--1lis hest not ta discuss price.
lerms, possessions or ather faclors wilh the prospec-
tive purchasers. Refer them 1o your Broker. He js be!.
ter equipped to bring 1he negotiatlon 10 a quick and
lavorable concivsion,
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