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FOR YOUR CHOICE OF HOMES

IN sGEORGETOWN @ BRAMALEA 8 BRAMPTON ®MALTON e#MISSISSAUGA eORANGEVILLE®REXDALE e WASAGA BEACH

REALTOR

ON OVER HALF AN ACRE

With plum, apple and pear trees Is
sifuated thit lovely brick home, Sup-
erh condillon and features flreplace,

HOW ABOUT THAT?

Ancther beautliul home avallableo in
Georgetown. 3 bedroom bungalow
wlih pew broadioom, nicely decor-

2 ACRE COUNTRY SPECIAL

A fantastic alde split, gorgeous
broadloom. B rooms plus, with a fire.
place, huge master bedroom, 2 kH.

Just reduced, The vendors are anx. -
jaus 1o sell this all aluminum 4 bed-
room, slorey and half, sitiing on a
huge Jot in Glen Wiltiams overiook-

ated and ready tor the right famll chens and it's spolless, girts. Call
that can be ,,JJH by :all?ng BernI: Flo. Ing Yhe Credit Valley. Call Rossright

W,
Clarke, . na

separate dinlng room, large cheery
kitchen, garage. Priced well at
$48,700. Call now Rpsemary.

s Reg Cooper 877.9450
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erD apliier I

2895
BINEls - i feam ;:::J;'Eilnrnl% EEEE;?;
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Jean Morgenitern 877 eb48
Flauretts Mathazon 81714641
Rosemary Witemann 817-1264
Efen nogy B7Ff-490/

Del d'Entremaont . BIT-6189
Michaal Carney gr7-ar2

Barpard Clarks B17.4417

S

-

HELPFUL HINTS FOR

HOME SELLERS

Follow these simple suggestions to help your

"Realtor” sell your home taster

Showing your home

“THREE'S ACROWD' '—More wilt lase 1he sale. Avold
having iao many people presen! during Inspections.
The proapect will [eel like an intruder and will hurry
fhrough the housel|

Clean up - Fix up

FIRST IMPRESSIONS ARE LASTING--o bright and
cheery home invites Inspecilon, Keep your lawn trim-
med and edged; the flower beds cultivated. Be sure
that the windows are sparkling. Remove ice and snow
trorn the walk ard verandah In the wintertime.

IN THE SHADOQWS—Plaase do not accompany the
prospect and the saleaman, He knows the buyer’s
requirements and can better emphasize the features of
your house when alone. You will be called If needed,

WATCH THEIR STEP—REMOVE ANY OBJECTS—
such as children’s foys on the froni steps which might

cause accidents. Keep the front entrance and stair-

wayxy cieer. Tty dor an-unciotience appeerante. LOVE ME, LOVE MY DOG—does not apply In housa

selling. Keep pets out of the way—pretferably oyt of the
house.
SPARKLING INTERIQR—clean the walls and Ffloors,
Have Ihe counter tops clear and don't leave dishes in
ihe sink. A tharough house cleaning willl give your
home 1hat well.-kept look,

SILENCE 15 GOLDEN-~Be ¢ourteous but do not force
conversation wilh the praspect. He I3 there to inspect
your heuse—nol to pay 8 social call.

STORAGE AND CLOSET SPACE—Ithe basement iz an
important feature. Remove all the unnecessary art-
icles that have accumulated. Display the full value of
your storage and utillly space.

BE IT EWVER SO HUMBLE--Never apologire for the
appearance of your home, After all, it has beent (lved
in. Let the iralned real estate saleaman answer any ob.
jections thal are raised. This Is hiz jeb,

MUSIC I5 MELLOW-But not when showing a house.
Shyt off 1he TV and radio—ihey distract. Let the sales.
man and the buyer talk, ireq of such disturbances,

FIX THEM NOW—repalr defects that can annoy buy.
ers, such as dripping taps. sticking doors, loose 1lles,
ehc.

AWORD TO THE WISE—ItIs best not 1o discuss price,

BEDROOMS AND BATHROOMS--neat orderly rooms
took Jarger. Tidy up the bedroom for a spaclous ap-

pearance. Check and double check your bathrpom.

Bright and clean bathrooms sgll many houses,

terms, possessions or other faciors with the prospec.
tive purchasers. Refer them to your Broker. He Is bet.
ter equipped 1o bring the negotiation to & quick and
favorable conclusion.




