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© BUY THE BEST
BUY B-H PAINTS

for lanting baauty
— sold by —

 Twins
Woodworking

LIMEHOUSE )

TR. 7-2162

manufacturers of

" SASH — FRAMES — SCREENS

DOORS (invide sand out)
TRIM
DOOR HARDWARE
FLOOR TILE — GLASS

OPEN EVENINGS

Flowers

FOR EVERY
OCCASION

Detign Work a Speciaity!

Flowers by Wire Anywhere
tn the World

Norton Floral

Triangle 73582 — Georgatown

HAVE YOUR

ESSO

OIL BURNER

AIR CONDITIONING
UNIT

Installed now

$25. Down

S years to pay
15t instalment in September.

BILL SPROULE

4 Elizabeth Street
BRAMPYON

PHONE 1877
(reverse charges)
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Vanety St’reet ‘o

Georgetowu, Ontario

u;rinﬂ-d fresn Canadian Varisty
Msrchandising, April, 1935

Let's go on record right now with
the fact that Georgetown, our market
sarvey ares for this month, is dis-
tinctly mot & variely town Apartl
from the facl. that & single variety
store is located inside the town him-
its, — and an extellenl variety out-
let it is, too — the tiny town just *
Ihirty-li: miles from Toronto 153 loo

‘specialized’ In its retail oullets to
.qualify. Now , thal statemenl takes
a bit of r:plnmlu — and we pPropose.
to do jus! that — bul later !

At this moment, we must also clar-
ify the statememt about- this httle
spol being- a retailer's dream. 1t s,
and to make that picture really clear
Jet's talk to Walter Fvans, secrefary
el the Georgetown Chaitber of Cum-
merce. -

High Payrsll

Georgetown has one of the hugh

.eal per <ap)ta payrols 1n Cangda”

says Mr. Evans And this Is no roay
statement, born of C-of C enthus.
jasm It's a {act! -Furthermore, ils
a lact recounted to Capudien Yar-
ety Merchandiing by slmosl every
merchant we talked to, -

Geurgetlown's per capita payroll s
s high, in fact, thst a new plant
which was scheduled for localion
here, was built in Guelph  instead
The cuompany figured hourly wagr
rales were 23¢ leas there, with a rea
dy labour supply nto the bargain
Ask sny retailer to translate that into
terms of polential business and he'll
e able to do 1t for vou wilhout »
secund’'s hesitgtion That's the kind
of market every retail man hopes to
hit! But there's sull snother facet o
the situation

No. Lay-oil Trouble

In most industrial centres, no mat-
ter whether they're large or small,
the condition we have just described
obtaina. But there's usually a catch
Very frequently layolfs oecur among
the industrial groups — and the re
tai! sales curve goes down, down,
whenever 1l does Not 1n George
town, though. It's pleasant indeed to
be able to report such a situation,
but there it i :

Diversification 15 the answer, ol
course. There are nincleen industries
cither in or very close to Georgetown
Their products range all the way from
machinery to mushrooms — f{rom la
minated boats to children’s furniture
You have your choice from kmitling
and paper mills tp  botthing works
The brradwinners of Georgetown fa.
milics may be employed 1n a8 quarry
or a ceramics plant but the point
15, they are all employed.

“Fven during the depreasion years,”
sald one merchant, ““the number of
unemployed wage ecarners 1n George-
town was way below that of other com-
munilies 1n relation to population ™
“"We've always been fortunate in that
respect, and of course, 1 believe that
is because there is a variety of indus-
trics in the town.

Goad Living Standard

Obviously this is no metropolis —.
population 18 shghtly in excess  of
450 — but 1it's a happy. and eccon-
omicolly healthy cenire, that's  for
sure.  As you would logically expect
in a town -which hives under the con-
ditions deseribywed, the citizens are able
to afford a good hiving standard An
estimated seventy five per cent of
the inhatutants own the homes n
which they Live Although there arg
no fipures avatlable of the number
of cars (hrought down Lo a per capita
basis} in the area, the ratio s high
— very hiph and there are few famil
ies without A car turns oul to be o
real necessily 1n some cases, [or tho!'
they may hive amd mamntmin thewrr fa-
milies 1in Georgetown, some ol the
wage carners are employdéd an the hag

- Ford plant 1n Qakville, roughiy twenty

miles away. Others are working  an
Malton, and commute from that cen-
tre back and [arth to thewr homes n
the centre of the rich [arnnn! dis
trict.

v Also a Parking Problem

All of this 1s very nicr indeed. BUT
as yvou may have gucssed it vreales
something of a problem. Prohlem s
parking space — the old perennial
which pops up to pester retailers n
It's here
in Georgetown! We've heard many a
man who should know better scofl at
the idea of a centre the size of Geor-
getown having a parking problem, but
that's the way it woiks. Remember
how far the average shopper will walk
between car and store? Well the shop-
pers in Georgetown are just as averse
to walking a long distance between
the two, as the inhabitants of any oth-
er town or city. Curbside parking is
frankly at a premium in this hundred
year old community.

“We _can’'t seem to get the retail-

‘ors together on the parking guestion,”

says Chamber sccretary Evans. “The

« rétailers {eel that they cannot be ey-

pected to pay for off-atroel parking
which will benefit the general public.
The council takes the stand that it
will benefit the retailers, so they
ought to get together and pay for off-
strest king, since they are the
ones who will ultimately banefit—the
Vacant land is avallable, ac-
cording to Mr. Evans, and he expects

" that it will not be too long before
. the retallers do move "in this dlm.-v

tion.
: Almaat No Tourlshé . . .
Though Georgetown s on huully
travelled Highway Ha,-‘l, passing traf-
fic doesn’t hit the town's business sec-
tion,” but - by-passes It completely,

. “Though wé are on ths udgu nl the

-Caledon Hlills, and close to th Crg‘-
dit Valley, which doés have tourist a

-peal, we get- almout 1o tnurirt bysi-
A8 you:
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. direction— an

. 10,000 though”

e -
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in an industrial town, provides no
source of griel whatever. The inhab-
itants-are toock busy going sbout thelr
jobs to make any kind & play for
tourist businesgs.

The town is however, going in hea-
vily for development of il pregent
population figure. *“Obsolete now,"
said Mr. Evans when we mentioned
- the provincial egtimate we had seen.

.. - Rea! Estate Developmants

"The development is in &n eastward
iLs fairly extensive—
pect of becoming more
-acre  ares has been

with every

s0. An 1B0OD

, bought up by a real estate develop-

mgnl organiration, and the area has
been taken into the town limils. New
humes are springing up — 50 much
s0 that a thirty acre zrea has been

svl aside {or a shopping cenlre. "That

s for the day when our pepulatiow is
sald MNr. Evans, jt
the same Ume Intimating that the

" time-might bée fairly close al hand At

the moment, Georgetown has the low-
eal mill rate of any town of compar-.
able size | 45 mills on equulized
assessmnent . . which looks hke o
fair atze yndycement. The town is,. uf-
ter all, oun the man hine ol the UNR
just thirty Dive rail nmoles fBrom the
heart of Turvnte

Plans 38 Years Ago

Says the Georgetown Herald of 1017
"Georgetown i3 1n sauch close proxim-
ity to Touronto as to afford quick and
frequent communication A distance
of unly 20 miles, 11 13 possible to viut
the city, to attend concerts, Jectures,
theatires, ric at & amall cost And
spraking of transportation, it s en
couraging 1o note that our present
one company method of transporta-
tien will soon be supplemented by the
opening of  the Toronto Suburban
Electric Railway from the Qucen City
through to GGuelph and Weatern Onta-
rie . . . The sdvent of the electric
roatd will provide a  more frequent
means of transportation, and ulsg
probably a less expensive means ™

50 much for things 38 years ago

. when the assesament roll show.
rd Georgetown's population to be
1,885, and the total assessment of the
village was 3820000 The communi-
ty has come a long way In the inter
n

MHet 8 Variety Town

We sald some time ago that this s
not a variely town It 1 no! indeed
Hetailing 15 centred along Main St
which is intersected by Mill Street,
wn which the variely store 13 located.
We'd like to tell you a little  abxout
the Georgelown 3¢ to $1 00 store on
Mill Streel before we go on to talk
v the other merchants, however I
is owned and operated by C R Wray,
and though the store is not tremen-
dously large, 11 is a* tremendously
goodd example of a well organized,
well operated variety unit. The coun-
ters and wall shelves which feature
the merchandise are pinncat I
plays are simply done, yel are parti-
cularly effective  With more than
T.000 1tems in stock, Mr Wray (who
i» chairman of the Hetail Merchants'
Association), keeps hus  counters 1n
tup-top shape His 1s a good bustness

. there are always people in the
slore . . and “we try to keep our
customers happy — we  always ex.
chanpe merchandise and give refunds
tf the poods aren’t satisfactory,” says
Mr Wray, “This s a good commun
ity 1in which to do business,” he re-
ported.

Retail Outlet — Garnen

{wer the rise of Mill Street, and

.pronounced pealks or valleyt In

\

; L ]
on to Main, one of the first storesis

Garner's — an outlet which special-
izes in personal and .household dry
goods. Merchant Garner 3 pleasant
easy-going man who operates 3 store
in Erin reporied the zame story as
the others to whom we had talked.

“Business on an even keel — no
vol-
ume, except on & seasonsl basis, of
course.” said Mr. Garner. “A stable
employment picture for the working
peopler of Georgetown.”  Asked if
there wis 8 noticeable pull away from
town by reason of its proximity 1to
Toronto, Mr. Garner remarked "I
think that is true of every centre to
some extent. The Georgelown shop-
pers may go to Guelph, but the Guelph
shoppers may go on to Kitchener . .
and so il goes that way. But similar-
ly, shoppers from Brampton do shop
in Georgelown, 1o some extent, o
there you gre!'”

' Tham;;mn‘l Mardware

Further alBng the atreetl, we quer- -’

led hardware man Hay Thoempson.
Mr. Ti&m[nwn currocborated the gene-
rf stability of businesy 1n town. An at.
tractive and wellstocked  sture,
Thumpson's Hardware, we uvhserved
was apother umit in which custopriivra
are always found

North zlong Main, the Eston Order
Office Is to be found, witl the fanul
iar Company wmgnsture on the [ront,
and familiar catalogues and order
blanks instde the tudy, small ofhice

Silver's Apparel

Across the street, almost immediat-
ely opposiie 1» & large and smargly
fronled ready to wear store Siulver's
i» almust 8 department store, certan:
Iy the bulk of family necds in per
sunal apparel are available here  Sil-
ver's operales a store in lrampton 1n
addition tu the Grorgetown ynilt Alsu
located on the ecast side of the streel
s the Numpson Sears Order Office —
and 11 tov Tollows the pattern of com-
pany uflices across the country

A Seolid Toum

The stores we have hsted are by no
means in the variely calegury We
lalked to management n each case
however, knowing that the problems
of une retaller  (basically)  are the
problems of all* This quiet hittle
communily gocs on and gruws apace
There 13 no visible bursting  at
the scams, there 18 no problem  so
acute that it hils the visilor as soon
as he slrikes the town boundary
Councy! and retailers will getl together
on that parking problem, 1t s pos-
sible there may be a change in the
1 o'clock Thursday afternoon closing
isome wanl 11 changed not too
many), Seldom will you hind a less
excitable group of people for the re-
tailers of Georgetown know Lhey're
in a happy posilion  They accept Lthe
fact gratefully — and they sece no
reason to fuss and fume about the
owdd difficulty they encounter 1n do
ing business

Georgetown s nol a variety town
in the sense we usually apply it -
it's & sulud town — and as one of
the retailers phrases it — il's & nive
communily, 1in which everybody gets
a sjuare deal ™

L.O.L. 68

MEETING

MONDAY, JUNE 6

830 p.m.

in Stewarftown Ledge Hall

Initiations
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WHAT Y]}  MEANS

FVERY USID CAR AND TRUCK THAT
RATES THE A-1 330N HAS BEEN

® Recondidisonsd by oxpart ssrvicomen IH;
sppaarsnce snd pafermance.

® Inspactsd ond chockad for cafety.

@ Priced for euvtitanding velus.

® Truthiully end sccurelely edvertised.

® Waranted by yeour Ford-Menarch Deaslar
end backsd by his repuiation.
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All he has learned...

The experience and judgment of this man
are of direct importance to a large number of
people in his community.

He is the managet of a branch of one of the

chartered banks. Behind him are years of tnaining in

various branches as teller, accountant, assistant
manager. Back of him, too, are the special skills
and broad experience of the bank he represents.

Everything he has learned about people, and

business, and sound banking practice is put to wotk

every day in the selvice of his customers,
He directs a banking service-centre where &

’ w:dc range of banking !Eﬂlfﬂr d:u;ntd f“{

ih the community. :

Of proven ability, tested by yu':s of -

practical experience, he is & key man in
. the Canadian bmking_sjrs_ti:m.

CONCRETE BLOCKS

ALSO CHIMNEY BLOCKS
— il's —
CONCRETE BLOCK

wW. J. McGOWAN
Oth Line, Glen Williams

ORIOLE cCo.

TRiangle 7-3471
Ovut-of-town calliers, please reverse charges

1L

. PERSOMNAL LOANS_

. For yepairs, sltersrions or

Ouly & chartered bank offirs & full
range of banking services, including:
COMMERCIAL LOANS _

For business or industrial Arms,
large and amall] producers,
processors, runll#u—tuq_

rype of enterpeise.

, MONEY TRANSPERS .

By muil, telegram .or ublc to -
lﬂ,’ﬂhtﬂ in the wotld, -+ -

= = "'|| L Erh

To finance your parsonal needs;
repayment in regulsr inaeal-
ments from your earnings,

HOME IMPROVEM llul‘lr
LOANS

additions to your home, -

‘-ﬂm r‘HAR’I‘ERED BANKS SHRVING YOUR coMMUNITY
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