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BRING HOME A DEALB

PLUS GET$500HOLIDAY BONUS
ON ALL 2013FIT MODELS*

PLUS GET$500HOLIDAY BONUS
ON ALL 2013

CIVICAND 2014
CR-VMODELS*

SUNOB YADLIOH

3102 LLA NO

SELDOM TIF

CASH INCENTIVES ONOTHER
SELECT REMAINING 2013
HONDAMODELS.

$5000
◆

ORGET UP TO

LEASE FOR 24 MONTHSµOR FINANCE
UP TO 48 MONTHŜ ON SELECT 2013
HONDAMODELS.

OR GET GREAT DEALS ON OTHER 2013 MODELS

MODEL GE8G2DEX

0.99%
APR

‡BI-WEEKLY LEASE ONLY AVAILABLE FOR 48 MONTH TERMS OR GREATER.

%
APR

%
APR

LEASE BI-WEEKLY‡ FOR
60 MONTHSΩ. FINANCE
BI-WEEKLY FOR 84 MONTHS†.
$16,970 SELLING PRICE
INCLUDES FREIGHT, PDI,
LEVIES AND OMVIC FEE.
EXCLUDES LICENSE
AND HST.

LEASE BI-WEEKLY‡ FOR 60 MONTHSΩ.

2013 CIVIC DX 2014 CR-V LX

1.99@88$ 2.99149$
@

INCLUDES ROOF RACK RAILS,
RUNNING BOARDS, CARGO
TRAY, ALL-SEASON FLOOR
MATS, AND MORE.

$5 MORE BI-WEEKLY FOR SE
ACCESSORY PACKAGE

0$ DOWN
PAYMENT/OAC 0$ SECURITY

DEPOSIT

MODEL RM3H3EES WITH SE ACCESSORY PACKAGEMODEL FB2E2DEX

2013 CANADIAN BLACK BOOK
BEST RETAINED VALUE AWARD:
SUB-COMPACT CAR§

LEASE BI-WEEKLY‡ FOR 60 MONTHSΩ
WITH $0 SECURITY DEPOSIT.

$1,430 DOWN PAYMENT/OAC

2013 FIT DX
%
APR1.9977@

$

THE BEST-SELLING CAR IN CANADA
FOR 15 YEARS RUNNING.◆◆

Limited time lease and finance offers available through Honda Financial Services Inc. (HFS), to qualified retail customers on approved credit. Selling prices and payments include
freight and PDI (ranges from $1,495 to $1,640 depending on 2013 model and $1,695 on advertised 2014 models), EHF tires ($29), EHF filters ($1), A/C levy ($100 except Civic DX
and Fit DX models), and OMVIC fee ($5). Taxes, license, insurance and registration are extra. ΩRepresentative bi-weekly lease example: 2013 Civic DX Sedan // 2014 CR-V LX 2WD
on a 60 month term with 130 bi-weekly payments at 1.99% // 2.99% lease APR. Bi-weekly payment is $88 // $148.74 with $0 // $0 down or equivalent trade-in, $66 // $0 individual
dealer contribution deducted from the negotiated selling price before taxes, $0 security deposit, and first bi-weekly payment due at lease inception. Total lease obligation is $11,439.71
// $19,336.43. 120,000 kilometre allowance; charge of $0.12/km for excess kilometres. PPSA lien registration fee of $45.93 and lien registering agent’s fee of $5.65, due at time of
delivery are not included. Limited time SE Accessory Package installed for $4.88 more bi-weekly (plus taxes) on a 2014 CR-V LX 2WD includes all advertised items plus “SE” badge.
†Representative bi-weekly finance example: 2013 Civic DX Sedan on an 84 month term with 182 bi-weekly payments at 1.99% APR [including $1,600 Finance incentive and $476.65
individual dealer contribution deducted from the negotiated selling price before taxes]. Incentives apply only to Finance contracts through HFS, and can be combined with subvented
rates of interest offered by Honda as part of a low rate interest program. Finance amount is $14,939. Cost of borrowing is $1,077.28 for a total finance obligation of $16,016.28 with $0
down or equivalent trade-in. *$500 Holiday Bonus offer applies only to retail customer purchase or lease agreements for new 2013 Civic, 2013 Fit and 2014 CR-V models concluded
between December 3rd, 2013 and January 2nd, 2014 at participating Ontario Honda Dealers. Deducted from the negotiated price after taxes and can be combined with advertised
lease and finance rates. µLimited time 0.99% APR lease offers on remaining new 2013 Fit DX // 2013 Civic DX Sedan // 2013 CR-Z // 2013 Accord EX Coupe 6MT // 2013 Accord LX
Sedan 6MT // 2013 CR-V LX 2WD for a maximum of 24 // 24 // 24 // 42 // 24 // 36 months. Representative lease example: 2013 Civic DX Sedan on a 24 month term at 0.99% lease
APR, the monthly payment is $287.20 with $0 down or equivalent trade-in, $0 security deposit and first monthly payment due at lease inception. Total lease obligation is $6,892.80.
48,000-kilometre allowance; charge of $0.12/km for excess kilometres. PPSA lien registration fee of $18.81 and lien registering agent’s fee of $5.65, due at time of delivery are not
included. ˆReceive 0.99% APR purchase financing on remaining new 2013 Fit DX // 2013 Civic DX Sedan // 2013 CR-Z // 2013 Accord EX Coupe 6MT // 2013 Accord LX Sedan 6MT
// 2013 CR-V LX 2WD models for a maximum of 36 // 48 // 24 // 60 // 24 // 48 months. Representative finance example: 2013 Civic DX Sedan on a 24 month term at 0.99% APR
and finance amount of $16,991.65 the monthly payment is $715.31. Cost of borrowing is $175.79 for a total finance obligation of $17,167.44 with $0 down or equivalent trade-in.
◆$1,500 // $1,500 // $3,000 // $1,500 // $2,000 // $3,500 // $2,000 // $2,500 // $4,000 // $5,000 // $5,000 customer cash incentive is valid on remaining new 2013 Fit (except DX) //
2013 Civic Coupe and Sedan (except DX Sedan) // 2013 Accord Coupe (except EX Coupe 6MT) // 2013 Accord Sedan (except LX Sedan 6MT, EX-L V6 Sedan and Touring V6 Sedan)
// 2013 Accord EX-L V6 Sedan and Touring V6 Sedan // 2013 Crosstour EX 2WD and EX-L 2WD // 2013 Crosstour EX-L 4WD and EX-L 4WD NAVI // 2013 CR-V (except LX 2WD) //
2013 Odyssey // 2013 Pilot // 2013 Ridgeline models when registered and delivered between December 3rd, 2013 and January 2nd, 2014. Cash incentive is available for all Honda
retail customers except customers who lease or finance through HFS at a subvented rate of interest offered by Honda as part of a low rate interest program. All advertised lease and
finance rates are special rates. Cash incentive will be deducted from the negotiated price before taxes. For all offers: taxes payable on full amount of purchase price. Offers only valid
for Ontario residents at Ontario Honda Dealers. Dealer may sell/lease for less. Dealer order/trade may be necessary. Vehicles and accessories are for illustration purposes only. Offers,
prices and features subject to change without notice. See your Ontario Honda Dealer or visit HondaOntario.com for full details. ◆◆Based on Association of International Automobile
Manufacturers of Canada (AIAMC) data reflecting sales between 1997 and December 2012. §2013 Canadian Black Book Best Retained Value Award winner – Sub-Compact Car
category. Based on value retained from original MSRP for 2009 model year vehicles as published by CBB, as of 1 January 2013. See CanadianBlackBook.com for complete details.

Ford unveils Mustang
The all-new Ford Mustang was revealed 
to a global audience on December 5 
with nearly simultaneous live events in 
Dearborn, Mich., New York, Los Angeles, 
Barcelona, Spain, Sydney, Australia and 
Shanghai, China. Featuring a sleek, con-

temporary design that is instantly recog-
nizable as Mustang, the new sports car 
features a new fully independent suspen-
sion system, a trio of new and upgraded 
engines and the latest in advanced tech-
nology.                Metroland Media photo

Chrysler’s Ram Commercial Truck 
division has announced it will offer an 
all-new small van for the North Ameri-
can market.

Joining the larger and highly ca-
pable Ram ProMaster as an additional 
van offering, the 2015 Ram ProMaster 
City will compete with small commer-
cial and passenger vans.

Based on the successful Fiat Doblo, 
a two-time International Van of the 
Year winner with more than 1.3 mil-
lion units sold, the Ram ProMaster 
City will encompass familiar Ram 
Truck styling cues and offer features 
and powertrains preferred by North 
American commercial customers.

— Metroland Media

Chrysler Ram to offer new small in 2015

Man’s love for Corolla hits 1M kilometres
Not long after Rajah Sellathurai 

moved from India to Canada more 
than three decades ago, a friend gave 
him a suggestion about purchasing a 
car. 

Buy a Toyota, Rajah was advised, 
because they are reliable and last a 
long time.

Rajah heeded the advice and bought 
a Tercel, enjoying all 540,000 kilome-
tres he put on it. 

Then he tried a Corolla – and has 
been fiercely loyal to the model ever 
since. Having just purchased his sixth 
Corolla a couple of months ago, he 
cumulatively drove his previous five 
Corollas more than three million total 
kilometres. 

That includes almost one million 
(998,000 km to be precise) on his cher-
ished green 2001 model. 

Rajah’s love affair with his car came 
full circle recently when he visited Toy-

ota’s Cambridge manufacturing facil-
ity where his 2001 model was made, 
met with Brian Krinock, President, 
Toyota Motor Manufacturing Canada 
(TMMC) and toured the plant with 
some of the team responsible for creat-
ing his Corolla. 

The made-in-Canada Corolla is the 
world’s number-one selling nameplate 
of all time, with more than 1.3 million 
sold to date in Canada. 

When asked what the key is to hav-
ing his 2001 Corolla reach about one 
million kilometres, Rajah said it’s re-
ally quite simple.

“I am very strict about never miss-
ing an appointment for regular main-
tenance and I always take it to a Toy-
ota dealership,” said the father of two 
grown children. “It never would have 
lasted so long going somewhere else.”

— Metroland Media


